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Help Speed War Construction 
with NWELDWOOD* 

















Tell contractors about the fast methods 
made possible on custom and pre-fabricated 


housing using this proved, lifetime material 
c c 





Contracts for war housing, cantonments and factories call for speed 
One way contractors can hasten construction and at the same time 
{o a permanent workmanlike job is with WELDWOOD. 





WELDWOOD, made by the world’s largest plywood producing 


organization, has for years been a leader in the construction, marine, 

iation and other fields. Supply WELDWOOD and your customers 

WELDWOOD, made in standard, Waterproof and Molded types, is 
exceptionally strong, durable, split-proof. The Waterproof and Molded ] 

pes offer the additional advantage of a phenolic resin bond which 

is permanently immune to moisture, rot and bacteria. WELDWOOD 

es in stock size panels up to 4 x 8 ft, and is available in sizes 

to 7 x 12 fr. and larger, with faces of aimost any wood you 

oO 


ntage of U.S. Plywood stocks in conveniently located 


warehouses. Write today for full information and large, illustrated 
WELDWOOD catalog. 


aoe W E LDWO 0 D is :Bétter! 


terproof WELDWOOD ont), i 
! 


of all f d jproducts made by United States Plywiod Corporation. 
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NEW PLASTIC GLUE... wretpwoop Plastic Resin 


WATERPROOF Glue... makes strong, permanent joints. Barracks and cantonments — Pre- 
Readily mixed with cold water. Available in convenient fabricated housing and small custom-built 


sizes, 1’) oz. cans up to 100 Ib. drums. Literature, FREE 


homes as shown above, are the contractors’ 
sample on request 


markets. Both regular and watrrpRoor 





Branch Offices and Warehouses in Baltimore, Boston, Brooklyn, wELDwoop are widely used in all three. 


Chicago, Cincinnati, Cleveland, Detroit, High Point, Los Angeles, 
Newark, New York, Philadelphia, Rochester, San Francisco, Seattle. 


616 WEST 46th STREET, NEW YORK,N.Y. ¥® 


* UNITED STATES PLYWOOD CORPORATION WORLD'S LARGEST PRODUCER OF PLYWOOD 
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Sometimes a name says everything 


Think of the nobility of thought that 
stirs men’s minds at the mention of 
Abraham Lincoln. No adjectives can 
add to the picture of human understand- 
ing, high purpose and justice for all 
that each of us associates with Lincoln’s 
name. In time the name, just by itself, 
can tell everything about a man, and 
about a company. For nearly fifty years 
we of Spencer Kellogg have cherished 
the good opinion of you with whom 
we have done, and hope to do, busi- 


ness. We have been constantly aware 


that only by furnishing you with the 
results of the best in product develop- 
ment and product quality, could we 
make the name “Spencer Kellogg” 


mean what we want it to mean. The 


SPENCER \* 


of 
\#” 17 WORDS ON 


KELLOGGS 


LINSEED OILS 
Raw and Improved Boiled 





measure of our success lies in the con- 
fidence the painting industry reposes 
in our name today. In this is also our 
greatest incentive for the future. Spencer 
Kellogg and Sons, Inc., Buffalo, N. Y. 
} / 


THROUGH DRYING 


You can’t buy another oil with 
the important through drying 
advantages of Spencer Kellogg’s 
improved Boiled Oil. 
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Times of Shress Gorce Change 


In times of stress industries supplying mankind's three basic needs—food, shelter 
and clothing—are the first to feel the impact of increased demand. Today, these 
industries are being pushed, and as a result, they are looking for ways to pro- 
duce greater quantities with less raw material. 


Dehydration on a greatly increased scale is the answer of the food industry. 
There is nothing new in the idea of dehydrated foods, but development is faster 
and wider under wartime conditions. 


Cuffless trousers, coats without lapels, and vestless suits form the answer of 
the clothing industry. 


Dormitories, factory fabrication of the complete house and demountable low 
cost shelters are being used by the building industry to meet certain extraor- 
dinary demands. 


It is impossible to tell how far these developments will go, or what permanent 
changes will result. No one expects that all fruits and vegetables of the future 
will come in dehydrated form, or that post war suits for men will contain nothing 
more than an absolute minimum of cloth, or that all of the homes from now on 
will be factory fabricated. But the developments taking place now will leave 
their marks. 


Factory fabrication, of course, will not be the answer to all home building 
needs of the future. Today, however, its rapid development is a fact, and like 
any fact, it deserves close study, becausé of its present influence and its future 
possibilities. How much of a house can be factory fabricated economically, and 


how many of them can find satisfied owners in peace time cannot be foretold. 


Regardless of what happens to the development of factory fabricated houses, 
however, it can be said with certainty that it will add something to the science 
of housing that we did not have before the war. 


Publisher. 
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Concentrating on 


QOFING 
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MEANS BUSINESS right now! 


We repeat: Concentrating on re-roofing means business — 















right now, when business is not-as-usual. Farm and home 
owners have homes and other buildings that need re-roofing. 
And they’ve got the money to do it. It’s a profitable market. 





Right in your own 
Remember — Texaco shingles are asphalt shingles, and 


community folks who 


asphalt roofing is the most popular type in America — ac- 


need new roofs... 


tually a 2 tol favorite over all other types of roofing com- 
] T ’ bined! In fact today more asphalt shingles are being bought 
tTwOouw exaco: 


than ever before. They’ve reached a new high in popularity! 
And remember — many of these shingles carry a famous 





When you talk Texaco you're Bive 
talking a famous trade name name — Texaco — a name that millions know and trust. 
that millions know—that goesa 
long way to make the sale. Tie 
in your name with Texaco. It’sa 


So — pair up these two selling angles: a highly popular 
product and a mighty popular name. It’s an unbeatable 


, . ie combination for bringing home the business! 
sales-clinching combination— 


two names that are well known 
right in your own community. 


* * * 





Texaco Asphalt Roofing Products are available to building 
material dealers through a large network of Texaco warehouses 
—east of the Rockies. Drop in, write or ‘phone the one nearest 
you, or write The Texas Company, Roofing Sales Division, 135 


East 42nd Street, New York, N. Y. 


TE Maco 
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Made with Texaco’s own asphalts 992% pure 
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Modification of L-121, allowing 


selected war housing projects to 
proceed, are stepping up lum- 


ber shipments and the booking of new 
orders. The fly in the ointment contin- 
ues to be the fact that shipments and 
new bookings exceed production. De- 
spite heroic efforts that are proving 
successful in certain areas, lumber pro- 
duction generally is several points be- 
low that of last year. 


Lumber’ production problem, 
complicated and entangled with the 
whole war effort, remains much the 
same. Attempts of Manpower board 
to check pirating of skilled labor should 
help; and further standardizing of spe- 
cifications by government purchasing 
agencies could add to the efficiency and 
production volume of existing mill 
capacity. 


Extension of L-121 still a moot 
question as this goes to press. Exten- 
sion of order for 60 to 90 days, or sub- 
stitution of something substantially the 
same seems to be the answer. 


Recent clarification of Order No. 
L.-63 specifically exempts lumber, 


wooden millwork, insulation board. 
glass, acoustical materials, mineral 
wool, bituminous roofing materials, 


gypsum products, clay products, ce- 
ment, lime, concrete aggregates, paving 
materials, cut stone, concrete pipe and 
concrete products. Order limits crit- 
ical materials dealer can purchase to 
twice dollar value of supplies sold from 
inventory during second preceding cal- 
endar month. 


War construction is expected to 
taper off during last four months of 
1942. That should relieve acute pres- 
sure on lumber manufacturers, a con- 
dition brought about almost entirely by 
war construction needs. After first of 
year, industry should be able to pro- 
vide war agencies with needed sizes 
and grades. 


Paint industry can now consume 
chrome pigments without restrictions 
according to amendment recently made 
to Chrome Conservation Order M-18B. 
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ANAGEMENT 


GUIDE POST 


Two-way load provision of (DT 
Order No. 5 postponed till July 15. In 
the meantime ODT undertaking gen- 
eral revision of orders governing com- 
mon, contract and private carrier 
trucks operated in over-the-road serv- 
ice. 


Wooden kits for packaging paint 
products have been developed and 
standardized, and will be produced in 
required quantities. Estimated that 
from 3 to + million 5-gallon kits will 
be required during next 12 months. 


Independent retailer sales in all 
classes were 4 percent less in May 
1942 than during the same month in 
1941. Filling stations, motor vehicle 
dealers and furniture stores accounted 
for the drop. Other classes showed 
gains. Lumber and building material 
dealers were 8 percent over the 1941 
volume, and hardware stores 2 percent 
over. May 1942 compared with April 
of the same year showed lumber deal- 
ers up 4 percent, hardware dealers 
down 7 percent. 


Manpower commission announces 
additional plans. Country will be di- 
vided into 13 corps areas, each with 
regional office. Wit!l be 50 or more 
strategically mapped war industry 
areas where changing labor needs will 
be listed for purpose of directing flow 
of labor. Commission will ask some 
States to relax labor-control legisla- 
tion; may ask congress for authority 
to issue blanket draft deferment for 
workers in certain industries. Con- 
tinued efforts being made to check 
pirating of labor. If voluntary mobil- 
ization of labor not successful, Com- 
mission will ask for “work or fight” 
law. Despite demand for war work- 
ers, unemployment is mounting. Ex- 
pect October to be year’s peak in labor 
demand. 


Orders for single machines or 
units of new woodworking, sawmill 
and logging machinery and equipment 
costing more than $250 now included 
under Limitation Order L-83. Machines 
of these types may not now be sold ex- 


cept upon approved order. Orders ac- 
cepted by or before June 30 may not 
be delivered without authority of DIO. 
Machines affected are borers, dowel 
machines, edgers, gluing equipment, 
grinders, jointers, kilns, lathes, match- 
ers, mills, mortisers, moulders, routers, 
sanders, saws, shapers, surfacers, 
tenoners, trimmers, veneer and _ply- 
wood machines; all others normally 
used in cutting, shaping, gluing, finish- 
ing or otherwise processing wood and 
wood products, except machines used 
for painting, varnishing, lacquering 
and similar purposes. 


Contracts for delivery of lumber 
products placed under dollars and 
cents maximum prices and removed 
from the provisions of GMPR_ by 
MPR No. 26—Douglas fir and other 
West Coast lumber—are subject to the 
ceiling prices of the specific regula- 
tion. Authority, OPA-153. Means 
any item not included in Revised Price 
Schedule No. 26 as it stood before it 
was reissued as MPR No. 26, but 
which was added to the schedule when 
it was revised as MPR No. 26, may 
not be delivered now at a price higher 
than the specified ceiling regardless of 
prior contract. 


An Appeals Branch of WPB has 
been set up for considering requests 
from manufacturers for specific relax- 
ations of the terms of limitation and 
conservation orders. A committee has 
been formed to pass upon all forms re- 
questing information from industry. 
Initial operations of Appeals Branch 
will be confined to problems prohibit- 
ing use of steel and iron. Adminis- 
tration of appeals from other orders 
will be considered later. 


Synthetic rubber production quota 
has been boosted to 800,000 tons by 
end of 1943, and contracts let for build- 
ing plant facilities. Suggestion now 
made that one million tons be made the 
goal. Maximum conservation of tires 
will be necessary even if this goal is 
reached. 
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Factory Fabrication of 
House Units and Sections 
Stimulated By War Needs 


many years. On this page, below, is an 
illustration of some walnut siding that 
not only is tongued and grooved on 
both sides, but is tongued and grooved 
on the diagonal end for joining. This 
particular siding was taken from a 
house that was being demolished but 
which had been built approximately 
0 years ago. Such siding is obviously 
a manufactured product and is a far 
cry from the rough hewn boards used 

There is probably no such thing as a to cover walls in pioneer days. 
prefabricated house unless it be a hog It might be stated, however, that 
house or a chicken house. Actually factory fabrication, as distinguished 
the so-called prefabricated houses are {rom the manufacture of an_ item, 
really factory fabricated and then as- begins when several elements used in 
sembled on the building site. the construction of a building are as- 

Prefabrication or factory fabrication sembled in a factory for the purpose of 
is a study in economics. It is also a developing some sort of unit that can 
time study in production. It is borne be incorporated in the building without 
of the same mind that created produc- any additions being made at the site 





Above photos of Weatherseal Shingle tion lines in factories; of the same of the building. Packaged windows 
anels furnished by ted Cedar Shingle : = , ‘ ‘ . 

Bureau, Seattle, Wash. thought that developed machines to With prefitted wood trim that can be 

take over hitherto complex and skilled installed when the walls are ready, 

processes. would be such an item. Casement 


Factory fabrication has only one Windows (embracing frames, sash, 
function: to take a former hand ‘opera- hardware, screens, double glass and 
tion and by some process turn out a Weatherstrip) is obviously a factory 
product that is (through factory pro- fabricated unit. Combination storm 
duction methods) made faster, better doors sold with prefitted screen and 
and less expensive. It must encom- glass sections could be termed “pre- 
pass all three of these elements to be fabricated” or “factory fabricated 
economically sound. units.” ; 

If factory fabrication does produce a In the roofing field, asbestos roofing 
product faster, better and less expen- shingles manufactured in pieces so that 
sively, no power on earth can prevent the equivalent of five shingles can be 
its extensive development; if it fails nailed in one strip and the use of roll 
to produce a faster made, better or less Siding or roll roofing are all evidences 
expensive product, nothing can prevent Of the thought that is indicated by the 
its failure. These rules are neither word “prefabrication.” There is a 
new nor unusual. They have been in 
use and in the process of development 
ever since natives of all lands have 
been building any type of dwelling. 

Factory fabrication of sections or 
parts has been in common usage for 





Above and at left, examples of shingle 

panels, factory fabricated screens, 

kitchen cabinets. At right—90-year-old 
matched siding 
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considerable difference between the ap- 
plication of roofing where a number of 
prehtted shingles are applied in one 
operation and the hand operations 
essential to building grass roofs in the 
Philippines, sod roofs in Norway, or 
the adobe roofs of Algeria. 

Similarly today, there is a consider- 
able difference between applying a 
whole panel of siding shingles to a 
house and weaving bamboo rods _ to- 
gether with reeds from a nearby marsh 
such as was used in the early Egyptian 
houses. The difference between apply- 
ing factory fabricated panels of shingles 
over the use of single siding shingles 
runs between $25 and $60 per average 
size house unit. These panels include 
sheathing boards, building paper and 
cedar shingles, thus creating a sidewall 
merely by the single operation of apply- 
ing the paneled shingles themselves. 
Here again the effort has been to create 
a product that can be applied faster, 
that can therefore result in a home that 
is less expensive, while at the same 
time not sacrificing quality or insulat- 
ing value. 

In the building of most conventional 
houses today, the builder does not start 
out to design a door, and an entrance, 
and then build a framework, manufac- 
ture door sills, finally ordering hard- 
ware from one source and the door 
stiles and framework from another 
source. For the average house today, 
the builder orders a door and frame- 
work and complete entrance all of 
which has been factory fabricated and 
prefitted, equipped with hardware, if so 
ordered, with glass panels intact, if 
that is the type of entrance to be used— 
all of which arrives on the building site 
ready for installation and in working 
order. Sliding doors are sold with 
frame, slides and finished hardware in- 
stalled. Overhead garage doors are 
sold complete with hardware and with 
panels intact, even garages themselves 
are factory fabricated into sections and 
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delivered so that the sections may be 
quickly erected into a garage at the 
site. Fireplaces need no longer be 
specifically designed. They can be pur- 
chased from stock intact, also garden 
trellis and bowers can be purchased 
already fabricated. The usual method 
of buying stairways and staircases is in 
package form. 

Modern cottage fences are sold in 
packages so arranged that if the area 
to be enclosed is given, the right num- 
ber of fence packages can be delivered 
to complete the job. 

Inwall furniture, over-the-entrance 
canopies, all types of kitchen cabinets 
and in fact complete kitchen arrange- 
ments are frequently purchased and in- 
stalled from factory fabricated stocks. 
Of course, in lumber yards catering to 
rural areas, it is usual to fabricate farm 
gates in the yard—privies, brooder 
houses and other small farm buildings 
are all fabricated in the lumber yard 
and delivered intact to the farmer ready 
for use. Even such items as plywood 
blackout window shields are fabricated 
and delivered. Plastic door sills com- 
pletely fabricated and equipped with 
the proper fastening bolts are available. 
Bathroom cabinets are now equipped 
with mirrors and lights ready for in- 
stallation. Paint is furnished ready 
mixed. Insulation comes in rolls cut 
to fit between studs spaced on standard 
centers. 

Giant plywood board for both ex- 
terior and interior use is being fur- 
nished eight feet wide and run off in a 


At right and below, examples of factory 

fabricated units for home building: fire- 

place mantel; over-the-door canopy; 

staircase; inwall furniture; entrance and 
door; and wall board 






















































































Photos, at 
left and be- 
low. fur- 
nished by 
Unit Struc- 
tures, Ine., 
Peshtigo. 
Wis. 












continuous line so that it can be cut 
any length required by the fabricator. 
\Wallboard in general, is being manu- 
factured to sizes most generally in 
common use so that it can be applied 
with the least amount of cutting pos- 
sible, and in many instances wallboard 
is delivered with the fasteners essential 
to its application. 

In the held of flooring, great strides 
have been made in factory fabricating 
of flooring packages that reduce the 
amount of time consumed in the appli- 
cation of the floor. Examples of this 
are floorings that have been assembled 
into squares or other type units, prefit 
flooring delivered in packages contain- 
ing the right pieces to cover a certain 
area, and in particular, prefinished 
flooring that needs no further treat- 
ment after once layed. 

From these instances of partial fab- 
rication which, of course, includes such 
major developments as _ laminated 
timber arches used in many Army 
Post buildings, hangars, warehouses 
and chapels—and often on the farm in 
barn and brooder house construction, 
it is not difficult to understand the 
manufacture of sections or parts for 
homes built in larger segments than 
was the custom heretofore. 

The war, forcing speed to the front, 
has led to a condition where more 
than 300 different companies are en- 
gaged in the construction of sections 


, oe 


or narts that can be assembled auicklv 
on the house site. It is probable that 
the war has accelerated the accentance 
of prefabrication by some 20 vears as 
stated by some authorities and as much 
as perhaps 100 years according to other 
authorities. 

While the complete fabrication of a 
house in one factory has frequently 
proved to be unsatisfactory. neverthe- 
less, many companies have found that 
by producing portions of houses for 
which they were best fitted such as 
wall sections, windows, doors, ete., they 
were able to prefabricate and deliver 
these sections to points hundreds of 
miles away at a lower cost, so it is 
stated, than could be attained by con- 
ventional house construction. In this 
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of course, one of the chief elements 
contributing to lowered cost was the 
saving of labor time at the housing 
site. Another contributing — factor 
comes from the faet that larger quan- 
tities of the same type of material can 
he purchased for factory fabrication 
of sections than is the case when hun- 
dreds of items must be purchased for 
a single house. On the other hand, 
production line methods where mate- 
rials are at hand, and where the sections 
heing worked upon progress from 
stage to stage on overhead tracks, de- 
creases the amount of time necessary 
for assembly in the factory as opposed 
to the time needed in building a house 
on the site where a workman might 
have to come from the second floor all 


Above: Some uses of laminated arches 
—a factory fabricated unit. Below: 


Painting a farm gate fabricated in a 
dealer's yard 
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the way down to the basement to get 
material to apply. 

Nearly all large manufacturers of 
building materials have recognized the 
need for creating products that can be 
applied quickly, easily, and without 
waste. Pre-fitted lumber owes its 
popularity to this need. On the other 
hand, war has intensified the efforts of 
manufacturers to create products that 
can be applied with even greater speed. 

One company has developed a plan 
whereby lumber dealers can practically 
fabricate their entire house. This com- 
pany points out that whereas in 1941, 
about 3!4 percent of all homes built in 
\merica were prefabricated, in 1942 
the projected anticipatory needs of the 
Government indicated that about 20 
percent of the total number of houses 
would be prefabricated. This included 
$2,000 demountable houses which were 
to be constructed in the first six months 
of 1942. As it happened that only 
27,450 of these demountable houses 
could be constructed if the country’s 
original 75 to 100 active factory fabri- 
cators produced to the limit, this com- 
pany felt that a plan that would enable 
lumber dealers to augment the supply 
of factory built houses would be a good 
investment. 

They broke the plan down so that a 
dealer could manufacture prefabricated 
units, himself, for sale to anyone who 
might purchase them; or he could do a 
complete job by prefabricating the 
units and erecting them on the job; or 
he could tie up with a local contractor 
to submit bids (the dealer prefabricat- 
ing the sections and the contractor as- 
sembling the sections); or he could 
work with prefabricators already oper- 
ating and help them with the planning 
and thereafter stock standard items for 
sale in his locality. 

Plans and diagrams were furnished 
to implement this plan and in all cases 
units were made to use standard 
lengths and widths of material in order 
to save cutting time, labor and cost. 
Of the various units that a small mill 
operator might consider handling were 
listed the exterior wall units, the in- 
terior partition units, the ceiling units, 
the floor units, and the roofing units. 
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ach, or any of those units could be 
built 
standard methods of construction using 


in a small shop according to 


stock items. 

There appears nothing unusual in 
this wartime development of factory 
fabrication of war housing, particularly 
when one bears in mind that so much 
used in conventional house construc- 
tion is already factory fabricated, such 
entrance 
cabinet in- 
stallations, bathroom tile boards, wall- 


units, door and 
kitchen 


as window 
units, staircases, 
boards, roofing and siding elements, 
insulation packages, and flooring, to 
rename a few. 

No one can say what the future de- 
velopments will be, for that answer is 
still dependent upon so-called prefab- 
the house building 
problem in some faster, better and less 
expensive way. But if factory fabrica- 
tion does accomplish the delivery of a 
product that is made faster, better and 
less expensive, then it behooves all 
who are interested in the home build- 
ing field to carefully 
bilities of utilizing 
developments now. 


rication solving 


weigh the possi- 


some of these 


At right and below, examples of various 

types of fabrication: bathroom wall tile- 

board; fencing and trellis sold in pack- 

ages; roofing; insulation; hog houses; 

and a barn showing another use of 
laminated arches 
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Factory Fabrication of War Housing 


The efforts to achieve satisfactory 
and adequate shelter has been the sub- 
ject of man’s attention for many cen- 
turies, but the effort to achieve shelter 
for the masses has occupied the atten- 
tion of man only a relatively few years. 
For the problem of shelter in spite of 
the best efforts of the best minds in all 
countries and ages is still unsolved. 
Today the war has once again given 
emphasis to the possibilities of so- 
called prefabrication or more accurately 
the factory-fabricated house to he 
assembled from prebuilt sections on 
the site. 

For example, the latest announce- 
ment of contract bids for Government 
- housing in Region V placed the em- 
phasis on prefabrication as follows: 
Of the 7,350 units to be built, 1,450 
are to be permanent dwellings, 3,900 
are to be demountable dwellings and 
2,000 units are to be dormitory type 
housing. All of the demountable 
housing is factory fabricated. The 


dormitory housing uses a great many 
partially factory-fabricated sections 
and it may be that some of the perma- 
nent housing is also using factory 
fabricated sections. Certainly they are 
using partially fabricated parts. 

Both in Canada and the United 
States, factory fabricated homes have 
been used extensively to take care of 
the rapidly shifting populations under 
a war-time regime. Many builders 
and contractors, lumber manufacturers 
and building material manufacturers 
have entered the factory-built house 
field in an effort to solve the Nation’s 
housing problem. 

The G B H-Way Homes, Inc., of 
Walnut, IIl., a firm whose management 
has been experienced in the lumber 
dealer field, is also manufacturing 
complete sections for defense homes. 

It was the quality which could be 
built into a small home at low cost 
which first attracted them into the 
factory assembly of wall, ceiling and 


roof sections. This particular organi- 
zation developed plans for homes in 
two sizes with more than 15 floor plans 
for each size. 

Factory fabrication of houses does 
not exclude the lumber dealer from the 
channel of distribution in the opinion 
of this company. In fact, in one form 
or another, factory fabrication of 
houses can be looked upon as one 
phase of package selling. There are 
many things that lumber dealers can 
sell with prebuilt sections, such as 
shingles and floor joists, on which the 
dealers retain their regular mark-ups. 
As to prefabricated sections, however, 
several facts regarding commission 
should be studied. 

In the first place, the sections should 
be delivered to the building site, not 
to the dealer’s store, and this procedure 
does away with the storage space over- 
head and eliminates the usual dealers’ 
handling costs on materials that ordi- 
narily make up side walls, roofs and 
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ceilings. On the other hand, much of 
the time consumed in figuring specifi- 
cations, bills of materials, checking 
loads, etc., is eliminated by the delivery 
of the sections to the building site. 

The G B H-Way Company has en- 
deavored to build quality into their 
houses. Savings they believe are made 
in two ways: carload buying and mod- 
ern handling methods reduce material 
costs, and time is saved by the layout 
of wall and ceiling sections on master 
jigs under cover of a roof instead of 
in the face of weather. Thus, produc- 
tion line methods are made possible, 
lower crection costs are achieved and 
year round employment is provided 
workers in the building industry. 

Adopting for its purposes the out- 
standing advantages of automobile as- 
sembly line production methods, the 
large oak flooring plant of the E. L. 
Bruce Co., at Memphis, Tennessee, 
has begun the construction of prefabri- 
cated, demountable, remountable 
homes for war workers on a scale that 
would have been considered fantastic 
a few years back. They are homes, 
too, that are a fit abode for any Amer- 
ican family. 

The E. L. Bruce Co., has orders 
from the federal government for 1525 
of these modern homes. They are 
going to Shreveport and Minden, La. ; 
to Bauxite, Ark.,—where test homes 
were erected some time ago; to Jack- 
sonville and Conway, Ark., and to 
‘ascagoula, Miss., where they will 
house scores of workers now building 
ships to help maintain the Nation’s life- 
lines across the Atlantic and Pacific. 
sut the 1525 houses on contract is 
presumably only a token order—for 
before work was well started—the 
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At right: Com- 
pleted house man- 
ufactured by E. L. 
Bruce Co., Mem- 
phis, Tenn., whose 
operations are de- 
scribed below 


Government started calling for more 
and more. 

Through the addition of tremen- 
dous manufacturing facilities, at a large 
outlay of money, the Bruce Company 
has built a prefabricating section so 
large and invested in such a great 
amount of modern machinery that one 
completed home can be turned out 
every 30 minutes. In order to do this 
it was necessary to train a large body 
of competent operators, carpenters, 
electricians, painters and mechanics to 
present-day, efficient production 
methods. 

A modern factory building, however, 
was the first essential. Constructed of 
brick it was built high ceilinged and 
with large areas of glass to: provide 
ample ventilation and ideal working 
conditions. The entire floor area was 
concreted and rails laid from freight 
car tracks to lumber processing tables 
for the expeditious handling of lumber 
and other materials for the construc- 
tion of home panels. The operation 
was scientifically designed to cut labor 
waste and duplication to a minimum. 

The new homes are being made in 
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three sizes 





with one, two and three 
bedrooms. Each contains a_ dining 
room, kitchen, bath, an ample clothes 
closet and food storage pantry. 


Outer walls, ceilings and floors are 
insulated with highly efficient, fire-re- 
sisting fibre batting that will char but 
will not burn. This insulation will 
provide a minimum of heat loss dur- 
ing cold winter months and a maxi- 
mum protection from heat during sum- 
mer days. It will also be used to keep 
water piping from freezing. 

Floors are made of Bruce Stream- 
line oak flooring, manufactured, 
sanded, finished, filled and sealed, then 
waxed and rubbed to a reflecting fin- 
ish in the Bruce plant by specially de- 
signed machinery. 


Coneealed plumbing, designed for 
maximum efficiency, which serves both 
kitchen and bathroom, is installed in 
wall and floor sections and put through 
most exhaustive tests. An extension 
carries piping outside the home for 
yard purposes. Cast iron vents to 
carry off noxious gases are also in- 
stalled between walls, outer and’ in- 


On facing page and below are shown three steps in the manufacture of sections of factory fabricated housing at GBH-Way 
Homes, Inc., Walnut, Ill. Facing page: a gable end removed from a master jig, about to be attached to overhead track. 


Below: Gable end in shipping room and a truck-load of 
sections ready for delivery 

















ner, in the sections. Fixtures are in- 
stalled in the field by master plumbers. 

Ilectrical wiring for the entire house 
is similarly concealed between the 
walls as they are built up so that in 
the finished home there is no exposed 
wiring. Ample outlets are provided. 

Roof sections are constructed 4 feet 
wide by 13% feet in length. First the 
framework is built up in jigs. Then 
plywood is applied. This is covered 
with slate-shingle composition roofing. 
IXach section of roofing has an inverted 
u-shaped metal connector running the 
full length. These overlap and form 
a waterproof junction. The jigs on 
which the roof sections are made are 
measured to a fraction of an inch so 
that each section fits snugly into place 
on the rafters without the need of sub- 
sequent carpenter work. 

The jigs are intricate affairs. Each 
is the exact reverse of the section of 
wall, ceiling or flooring that is to be 
constructed in its recesses. 

All of the building lumber used in 
the homes is southern pine—kiln dried 
—one of the outstanding distinctions 
of the homes. Arriving in box cars, it 
is unloaded on heavy trucks that are 
moved on a track by tractor directly 
to a long line-production milling table. 
This table contains a battery of cut- 
off saws, drills and rabbeting devices. 
Openings in the woodwork are of such 
unusual shapes and sizes and must be 
so precisely cut that specially-designed 
tools and cutting heads had to be de- 
signed for the work. Practically every 
large manufacturer of woodworking 
machinery in the country is repre- 
sented in the new plant installation. 
ach piece of machinery is operated 
by individual motor; and attached to 
ach saw, drill or rabetting device is a 
compressed air head that blows away 
sawdust and chip and thus permits the 
operator to have an unblocked view 
of the particular piece of wood he is 
working on at all times. 


Top: Where automobile production line 
methods are applied to manufacture of 
refabricated, demountable houses in 
lia Memphis plant, E. L. Bruce Co. 
Here machines saw, drill and shape 
lumber for part it is to play in the crea- 
tion of structures. Center: In precise 
wood jigs, lumber for the framework is 
fitted into apertures that have been 
measured to the fraction of an inch. 
Carpenters nail framework together. 
Bottom: Carpenters are here inserting 
and bradding in the insulation that is to 
keep the house cool in summer and 
warm in winter 























Men manning each of the milling 
units perform only one operation 
each. The first saw automatically cuts 
the lumber to length; the second trims 
it diagonally, another burrows a slot in 
the side; a battery of drills bore holes 
at exact, specified distances apart. 
When each piece of lumber reaches the 
end of the milling tables—it travels 
along two of them—it is rezdy for the 
panel assembly line. For the ceiling 
and wall sections, inner and outer, only 
the best grades of plywoods are used. 

Received by carloads in sheets, four 
by eight feet, the plywood is loaded on 
trucks at car door and taken directly 
to the jigs where it is fitted directly 
to the precut and assembled scanthngs, 
joists, beams or roof timbers. 

One of the unique features of the 
3ruce house is a patented wall lock 
that is installed by mechanics as the 
sections are built. When the house is 
being assembled, a turn with a key 
locks the sections in place. A reverse 
turn unlocks the sections. This device 
gave the designers of these structures 
—Carpenter Houses, Inc.—the distine- 
tion of being able to designate them 
as demountable and remountable as 
well as prefabricated, for the Bruce 
houses may be taken down and reas- 
sembled on other locations without 
other materials. They have, in fact, 
heen declared 100 per cent salvage- 
able. 

The completed sections are given a 
primer coat of paint at the factory and 
finish coats are applied on the job, 
after erection, in the usual manner. 

Sections are packed directly in box 
cars for shipment to locations where 
the houses are’ to be erected. Doors 
and windows are installed in frames 
at the factory so that the frames slide 
into openings in the panels that have 
been cut the exact sizes required. To 
reduce transportation costs to the mini- 
mum sash, doors, windows, and 
screens are shipped direct from the fac- 
tory in solid carlots. The homes set 
on concrete block foundations. The 
blocks are set in concrete footings. 

The government will buy space 
heaters, ranges, necessary exposed 


Top to Bottom: A closeup of a section 
of the flooring rafters. Second: Bruce 
Streamlined flooring laid on the floor- 
ing panel section by an experienced 
flooring man. This flooring is ready for 
use when laid. Third: How the plumbing 
is installed in a section before the ply- 
wood is attached. Fourth: In the fore- 
ground a section of fire resistant slate- 
shingled roof, ready for shipment 











plumbing parts and water heaters in 
quantity and ship them to the loca- 
tions for installation by local me- 
chanics. In the placing and erection of 
the homes the government is using lo- 
cal architects, contractors and labor. 

The great advantage of the prefabri- 
cated home, according to E. L. Bruce, 
Jr., vice-president and general man- 
ager of the E. L. Bruce Co., who is in 
charge of production, is that it allows 
house sections to be fabricated in the 
larger cities where there is ample hous- 
ing for labor and ample labor in the 
crafts required for construction of the 
parts. Mr. Bruce pointed out that it 
would be first necessary to construct 
barracks or homes to house carpen- 
ters, electricians, plumbers, concrete 
workers and common labor if the 
houses were built from scratch upon 
the sites they are to occupy. Imagine 
the amount of pre-construction work 
necessary to provide quarters and sani- 
tary living conditions for labor neces- 
sary to build 500 homes at a small 
town like Jacksonville, Arkansas. Pre- 
fabrication also saves precious time in 
erecting the homes at locations where 
members of the building craft are not 
available in numbers. Time, is now 
one of the prime elements of victory, 
and the use of unnecessary man-hours 
or delays to production are against the 
Nation’s interests. 

The E. L. Bruce Co., uses only 
union labor in its plants. 

While the houses are now being 
built solely for workers in munitions, 
shipbuilding and other defense plants 
to meet the national emergency, off- 
cials of the E. L. Bruce Co. believe that 
after the war the prefabricated house 
industry may open a new field of serv- 
ice to the country’s retail lumbermen 
for here is a home they can sell all in 
one package, with nothing else to buy 
and all ready to be put together by 
local contractors. 


And now on location. Top: The con- 
crete footings have been poured, the 
foundation set and floor sections laid. 
Inner walls are shifted into place by a 
crew of men. They are easily locked 
to other sections of the wall. The outer 
walls go into place—and are securely 
locked. Two: The other end of the 
house is swung into place, ready to be 
locked. Three: The last roof section is 
shifted into place. Now it is only nec- 
essary to slip the doors, windows and 
screens into openings that have been 
prepared for them, paint the structure, 
and you have the finished home 
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Assembling of Housing Sections Is 
An Organization Problem 


The chief problem in utilizing fac- 
tory fabricated sections and units is 
one of transportation, and organization 
at the site of the building. The trans- 
portation facilities and freight rates are 
the limiting factors that bound the area 
in which any factory-built housing con- 
cern can operate. From the standpoint 
of the dealer who specializes in assem- 
bling these sections, the chief problem 
is to have the sections arrive on the 
truck at the building site in the proper 
sequence for the logical development 
of the house. 

In general, it may be said that the 
foundation should be completely fin- 
ished before any of the factory fabri- 
cated sections arrive. As an example 
of how the Lumber, Plumbing and 


Hardware Co., Chester, Pa., handled 
the erection of a house in the $3,500 
class the following explanation is given: 

“Four trucks loaded with the entire 
house in sections left the plant at 8:30 
a.m. The site had been prepared, a 
12-inch concrete block wall for a 7-foot 
cellar with 2x8 fir joists supported by 
a 4x10 girder resting on concrete-filled 
iron columns was covered with 25/32- 
inch prefinished oak flooring. This 
had been covered with waterproof 
paper to protect the flooring during the 
erection. 

“With the occasional help of a crane, 
the wall sections were all placed in 
their proper sequence. As soon as all 
the kitchen walls were set, the cabi- 
nets and sink were installed. The bath 
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At left: Site of assembly of factory 

fabricated sections on a large project. 

Below: Start of a one-day house assem- 

bling operation carried out by the Lum- 

ber, Plumbing and Hardware Co., 
Chester, Pa. 


tub and other bath fixtures were 
placed after two sides of the bathroom 
were set, thus enabling easier handling. 
The stairs, in one piece, were set as 
soon as the wall on one side was in 
place. 

“At each exterior corner and at all 
joints where interior partitions inter- 
sect, the sections are joined with three 
6x16-inch plywood splines nailed be- 
tween the double studs placed at each 
section end. In addition, at each of 
the above intersections, the upper of 
the two 2x4 plates overlays the abut- 
ting section and is nailed there, thus 
permanently preventing any movement 
of the slightest degree. In addition to 
nailing each exterior section to the 
floor, any motion is eliminated by a 
strap 1x12 placed around the entire 
house, tying together the wall sections, 
the joists and the 2x6 plate on top of 
the foundation. This plate is bolted to 
the foundation as in good conventional 
construction. Thus the house is prog- 
ressively fastened from plate, through 
joist, wall sections to the roof making 
a house considerably more rigid than 
in conventional frame construction. 

“After the first floor wall sections 
are secured as above, the ceilings are 
placed. When the 2x8 ceiling joists 
are placed the 1x3 ribs of the ceilings 
are nailed to them, and the plate for 
the rafters is secured to these joists. 
The gable ends are then placed and 
secured after which the ridge pole is 








placed to receive the roof sections. 
“These roof sections approximately 
8x16-foot, are cedar shingles spaced 
51-inch to weather on 2x6 
fir rafters. 


common 
The heel cut of these raft- 
ers is so made that all roof pressure 
is opposed by the opposite section in 
addition to the ceiling joists, which 
are tied together, and to the roof sec- 
tions through the plate. Immediately 
after the roof sections are secured and 
the collar beam placed, the shingles 
already sized for the purpose are 
placed over the joints between sections 
thus making tight the entire 
While this is being done, the cornice 
and wood gutter and down spouts are 
being placed. Another mechanic is 
meanwhile closing joints of the asbes- 
tos siding at corners and where exterior 
sections meet. 

“While these external features are 
being completed, the electrician is com- 
pleting his installation including plac- 


roof. 


Photos on this page and at top of page 

27 show progressive stages of assem- 

bling a factory fabricated home in 

Chester, Pa., by the Lumber, Plumbing 
and Hardware Co. 


ing of fixtures so that the house is 
lighted before the house is really tightly 
enclosed. The paperhanger has started 
to paper as soon as the ceilings are in 
place, so actually the house is com- 
pletely papered before the roof is fin- 
ished. The doors are being hung, 
having been fit previously and _ fitted 


with hardware; the baseboard and 
moulding, the kitchen cabinets, the 


closet shelves and other small items are 
also being completed. The plumber and 
the heater men have likewise been busy 
so that they, too, leave before the final 
completion. To emphasize the com- 
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plete job, the landscape gardener has 
meanwhile worked between other work- 
men and has placed the shrubbery and 
sod. 

“The house was completed by 5:00 
o'clock.” 

The Illinois Lumber Manufacturing 
Co., Cairo, Ill., in describing trial tests 
of one of its factory-built homes ex- 
plains the details of building a two- 
bedroom unit at the plant ‘site, as 
follows : 

“The foundation piers were all placed 
before delivery of any material to the 
job. Three carpenters and three help- 
ers were used and with this crew the 
building was erected and the composi- 
tion shingles on the roof applied in 
two eight-hour days, or a total of 
ninety-six man-hours. 

“Construction of this house differs 
considerably from many of the other 
prefabricated structures which are 
being used for defense housing work, 
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resembling conventional construction 
in many respects. The floor panels are 
built with the framing members and 
sub-flooring only. The exterior wall 
panels consist of the framing members 
covered with conventional sheathing, a 
layer of building paper, and standard 
cedar shingles, stained for the outside 
finish of the walls. Partitions are 
standard two by fours but are built 
into panels, and the same is true of the 
ceiling joists. Roof panels consist of 
two by sixes covered with No. 2 Com- 
mon center-matched sheathing. 

“After the panels are erected, the 
roof is covered in the conventional way 
with 210-pound, slate surface, strip 
shingles; then, the interior walls and 
ceilings are covered with gypsum 
board, using one-half inch thickness on 
the walls and partitions, and three- 
eighths inch thickness on the ceiling. 

“The windows are placed in the 
walls at the factory, and both upper 
and lower sash are movable, being hurg 
with sash balances in a conventional 
window framé. Likewise, the exterior 
and interior doors are hung in the 
panels. 

“The finish flooring (one-half inch 
by two and one-half inch streamlined 
oak flooring) is then laid as in con- 
ventional construction, except that the 
strip coming directly over the joint 
where two floor panels come together 
is face-nailed in order to provide for 
demountability. 

“The joint where exterior wall 
panels come together is finished by 
applying in the field slip shingles which 
are shipped loose, permitting an ex- 
terior aprearance similar to convention- 
ally built houses with shingle siding. 

“The method of fastening the va- 
rious panels tozether originally contem- 


plated bolts and lag screws, but, in 
order to eliminate as much critical 
material as possible, we are now sub- 
stituting wooden gussets and twin- 
headed nails in many of the connections 
where bolts or lags were originally 
intended. 

“The erection labor in the field is 
greater on our house than on many 
types of prefabricated structures. On 


Below: The assembling of a factory 
fabricated house made by the Illinois 
Lumber Manufacturing Co., Cairo, Ill. 
Only 96 man-hours were used in the 


erection of this house 


the other hand, the final result is a 
building resembling the conventional 
small frame house without the usual 
marks of a prefabricated building, and 
one to which additional enlargements 
can be made by any carpenter, using 
materials readily available from stock 
in most any lumber yard.” 

The Ivon R. Ford Lumber Co., Mc- 
Donough, N. Y., dealer-manufacturer 
of factory-built homes has worked out 
a plan whereby for the structure itself 
he has a base price of $2.50 per square 
foot of floor, which in a 16x24-foot 
house comes to $960.00 and in a 24x32 
foot house would be $1,920. To this 
base price he adds the price for oak 
floors (6c per square foot) and also 




















adds for different types of siding, addi- 


tions, porches, screens, storm sash, 
blinds, extra windows incorporated, 
different types of front entrance, cabi- 
nets, heating and plumbing facilities, 
all based on a unit price or on a square- 
foot price, so that anyone could deter- 
mine just what the cost of their finished 
house was going to be. 

From these plans and specifications 
this dealer is able to buy large quan- 
tities of the relatively few items he 
will be called upon to put into his 
factory-built homes; each item of 
which, is properly priced to provide 
him a reasonable profit. 

With the Government particularly 
interested in demountable homes, and 
trailer type accommodations, this part 
of the factory-built home field should 
be investigated by lumber dealers as a 
possible source of revenue during these 
times. 

A Grand Rapids group of interior 
millwork, sash and door and furniture 
manufacturers have developed a small 
20x8-foot “basic” home with an 8-foot 
ceiling that has been constructed by 
two men in 132 minutes. This particu- 
lar house arrives with the furniture 
ready to be built into the house itself. 
Supposedly the house and furniture is 
sufficient for a man and wife and two 
children. The house is available in 
several styles and sizes and may be 
built with one, two or three bedrooms. 
This house is equipped with a stove, 
icebox, and running water (if there is 
a pipe to hook into). The windows 
are screened and the heater burns oil. 
In all, this home requires only 26 
pounds of critical material. 

The Army is using prefabricated 
houses under the name of “hutments” 
at Camp Robinson, Ark. These fac- 
tory-fabricated hutments are being 
turned out at the rate of 30 a day at 


the North Little Rock, Ark. plant of 
Amsbary and Kelleher, Detroit contrac- 
tors. These hutments are semi-perma- 
nent quarters and will accommodate 
from four to six enlisted men each. 
The post originally used tents for the 
men, but several months ago began to 
convert to these hutments. Over 1,200 
of these hutments are being erected as 
a part of the enlargement program now 
under way. Construction of the units 
began on May 25 and will be completed 
by August 15, and the contract which 
includes the wiring of the houses and 
the installation of gas heaters is for 
approximately $350,000. 

(ne hundred and eighty-nine men 
are employed on this construction proj- 
ect. A breakdown of the employees 
shows that there are 42 carpenters, 140 
laborers, three painters and six truck 
drivers. There are two crews, one 
building the collapsible units and the 
other working in the camps setting 
them up. The floors of these houses 
which are 16x16 feet are being made 
in three sections entirely of wood. The 
walls are of insulating wallboard on 
wooden frames and each of the four 
walls is constructed as a separate unit. 
The roof, which is made of the same 
material, is divided into four sections. 
Insulating wallboard used for the roof 
is given a coat of coldwater paint. 

In the assembly the various sections 
are stacked on the truck in such a way 
that they are erected as they are taken 
from the truck trailer. For illustration 
the walls are put on the truck so that 
when they are taken off the first one 


Above: One of the dormitories now 
being built of plywood and fabricated 
sections. At right, top, a utility build- 
ing built in the midst of trailer camp. 
Bottom: A factory fabricated hutment 
used at Camp Robinson, Ark. 


July 11, 1942 


is for the front, the second for the 
left wall, ete. The entire erecting 
process can be completed by this 
method in about two hours. The floor 
crew puts down one floor every 18 
minutes, the walls are erected at the 
same time and it requires 36 minutes, 
or twice as long, to put on the roof. 
The finishing crew spends an hour on 
each unit. 

In addition to the more direct war 
use of prefabricated housing in camps 
and war production factory locations, 
the Farm Security Administration is 
using prefabricated houses to house 
farm families that have evacuated from 
their land to make way for military and 
industrial expansion. These demount- 
able houses 25 by 30 feet on the inside 
are an adaptation of the design used 
to house 300,000 CCC boys at 1,500 
locations during the past five years. 
Of panel construction, the roof trusses 
jointed by split ring connectors, they 
are built of southern pine mounted on 
creosoted wood posts with creosoted 
cross bracing. With one exception of 
one-half-inch insulation board, which 
is used as insulation in the roof panels 
and as sheathing in the wall panels, they 
are 100 percent wood. The floor plan 
is partitioned into a 12% by 171% foot 
living room, two connecting bedrooms 
and a kitchen, each 121 feet square. 
One bedroom has a good size closet 
while another closet in a small entrance 
hall serves the second bedroom. The 
kitchen is equipped with a small pantry 
and broom closet. The living room 
and kitchen have three windows each 
and the bedrooms two, with cross ven- 
tilation. 

With the wide variety of structures 
in use, it appears therefore that some- 
where in the factory-fabricated field, as 
it is today, there is a place for the 
lumber dealer in almost any com- 
munity. 
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ARMY TURNS TO WOOD 
FOR CARGO TRUCK BODIES 


Recent reports from lumber mar- 
kets have been full of news of large 
Government purchases of hardwoods 
for cargo truck body construction 
(AMERICAN LUMBERMAN, June 13 and 
27). 

Immediate goal is the construction 
of 1,000 trucks per day, with the figure 
to be boosted to 1,500 by mid-Septem- 
ber. Translated into the lumberman’s 
language this means about 933,000 feet 
of hardwoods per day for trucks alone. 

The idea came to a head at a series 
of meetings of WPB officials, NLMA 


heads, Quartermaster’s Depot engi- 
neers and truck manufacturers. The 


first intent of the Army was to place 
only prime contracts, but the need for 
a speedy get-away on the truck pro- 
gram caused the Army to commit 
itself to the purchase of a 90 day 
supply. There followed the auctions in 
Cincinnati and Memphis, at which 
manufacturers accepted orders for some 
27 and 30 million hardwood feet re- 
spectively. The goal was 92 million 
feet. 

The lumber used is required to be 
dried to a 10 to 16 percent moisture 
content in No. 1 common and better. 
But the Government took bids on both 
this type and “shipping dry” lumber, 
figuring that the latter could be shipped 
sooner and dryed in kilns operated by 
the parts manufacturers. Estimates of 
unsold dry stocks in hardwoods and 
cypress, as submitted to the Quarter- 
master General showed: 


in ST 233,662,000 board feet 
i ee 50,043,000 board feet 
Sree 31,490,000 board feet 
_ er 44,671,000 board feet 


Seventy percent of the totals are in 
the South. They include all lengths 
from six to 16 feet. If 12 foot lengths 
were required it would reduce these 
figures at least 50 percent. 

Other specifications regarding the 
lumber to be used stated that it should 
be free from steep cross grain or de- 
fects of any nature that would impair 
its strength or durability when fin- 
ished. Rough or torn grain not per- 
mitted on the surface, and exposed 
edges must be free of shake or other 
defects which would cause it to splinter. 
Small tight knots, birls, or other imper- 
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Model of the wood 
body which the Army 
is specifying for a tre- 
mendous cargo truck 
building program. The 
wood must be of dur- 
able species and so 
treated and finished 
that it will be able to 
withstand exposure to 
all climates and 
weather conditions 


fections which do not impair the 
strength of the board are admitted. 

The wood must be treated against 
decay, and before painting must be 
primed with a long oil primer-sealer, 
so it may withstand continuous ex- 
posure to weather under all climatic 
conditions. 

Bodies, sills and bolsters may be 
made of oak, ash, hard maple, beech, 
yellow birch, hickory, rock elm, pecan, 
and locust. For panels, western pine, 
white, long leaf yellow pine, oak, white 
ash, sugar maple, pecan, hickory, birch, 
beech, fir, poplar, ponderosa pine, cy- 
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press, cottonwood, sugar pine, Idaho or 
northern white pine, western hemlock 
and redwood will be accepted. Floor 
material shall be oak, sugar maple, 
beech, yellow birch, white ash, hickory, 
pecan, southern pine (edge grain) 
Douglas fir (edge grain) or western 
larch (edge grain). Pieces not less 
than four inches or more than eight 
‘inches wide shall be used. 

Particularly enlightened was the de- 
cision of the Quartermaster staff to 
accept certain recommendations of the 
NLMA which facilitated the problem 
of securing material for this tremendous 
truck building program. 

It was decided to permit the use of 
laminated sills, bolsters, rubrails, and 
other parts over two inches in thick- 
ness. This makes possible the use of 
4/4 lumber, supplies of which are more 





plentiful. It was also suggested that 
the amount of material available for 
floor planks would be greatly increased 
by permitting pieces shorter than 12 
feet, which can be joined by half lap- 
ping. 

Special consultant on cargo truck 
problems is M. W. Stark, of the W. M. 
Ritter Lumber Co., and president of 
Appalachian Hardwood Manufactur- 
ers, Inc. Mr. Stark was deputized by 
the Government and set up in offices 
in the Buhl Bldg., Detroit, Mich. to 
clear the path for the prompt supply 
of lumber to cargo truck manufacturers. 
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Limitation Orders 


\t this writing the future status of L-121 
has not been announced: may be released 
in time to be included elsewhere in this 
issue. 

Meanwhile, Washington opinion is that 
limitations will be continued; that if L-121 
is lifted its place will be taken by other 
regulations no less comprehensive. Some 
changes are probable; some effort to in- 
crease operating efficiency. But demand ex- 
ceeds supply ky too wide a market to make 
a free market probable at this time. 

Reports are current that the War De- 
partment wants to relax lumber regulations 
and that the War Production Board does 
not. 

Explanations of differences between the 
two agencies, suggested on this page in an 
earlier issue, are probably too simple: may 
of course be right. The War Department, 
with its huge responsibility to the army and 
its equally huge lumber needs, may think 
of distributive regulations as brakes upon 
sawmill production: may want these brakes 
released to gets its own orders filled. WPB 
may be sticking to full regulation as a means 
of keeping minimum civilian distribution in 
the picture. However, not all the iactors 
in this explanation add up: and other ex- 
planations, less philosophical and more pas- 
sionate, are current. Speculation is fairly 
pointless, and the most that can be said is 
that basic policies are in the making. Mean- 
while, don’t expect a free market until sup- 
ply has a chance to catch up with govern- 
ment demand. 


Inventory Replacement 

What follows is important only if L-121 is 
continued in its present form. 

Whatever attitudes WPB has’ toward 
civilian supply, the agency operates under the 
terms of the order: and J. M. Oliver, Jr.. 
Chief of the Lumber Distribution Section, 
says he has difficulty explaining procedures 
to retailers. The following quotation from a 
letter written by Mr. Oliver to a New York 
company indicates conditions and methods: 

‘The replacement of inventories of con- 
struction lumber by retail lumber dealers 
‘ot distributors not defined as producers is 
permitted only upon appeal to the Admin- 
istrator of the Order for exemptions cover- 
ing specific purposes. The following is the 


procedure for making appeal. 


Appeal Procedure 
ei \ statement showing in some detail 


luding approximate amovnts) the serv 


ice your inventories have been to purchasers 
specified in| Order L-121 and Amendment 
prior to issuance of the Order. 

“2. Request the release of specified pur- 
chases showing quantities, species, grades, 
order numbers and names of producers (mill 
or wholesaler). 

“3. Certify that the construction lumber 
released to your company will be delivered 
only to purchasers specified in Order L-121 
and Amendment. 

“Consideration is given only to those deal- 
ers whose inventories have been and will be 
of considerable service to the purchasers and 
users specified in Order L-121 and Amend- 
ment. This does not mean that a dealer may 
refer to his deliveries to war industries be- 
cause practically all sales today are to proj- 
ects connected directly or indirectly with the 
war effort. It does mean, and this point is 
difficult to get over to the dealers, only pur- 
chasers specified in Order L-121 and Amend- 
ment and does not include such purposes as 
Defense Housing, railroads, repair and main- 
tenance of war plants etc. In making ap- 
peals it is not necessary to show preference 
ratings, as Order L-121 has no connection 
with such ratings. It is the type of purchaser 
and use in which we are most interested.” 


Too Rigid Rules 


Mr. Oliver is himself an experienced re- 
tailer: knows that many yards have ren- 
dered important service by making quick de- 
liveries to ship-building and munitions 
plants and the like: knows these sales can’t 
te continued indefinitely without inventory 
replacements. But so long as the order 
stands in its present form the replenishing 
of yard stocks depleted by such sales is not 
permitted. ; 

Most if not all the war projects buying 
quick-delivery orders from retailers are un- 
der ratings that entitle them to lumber ; and 
buying from a mill rather than from a yard 
does not add a foot of lumber to the na- 
tional stock pile. These quick deliveries keep 
war-industry’ labor at work. 

It is possible the WPB will rule that cer- 
tain specific instances come under the spirit 
and intent of the Order and will permit re- 
placements. These replacements, however, 
will not be available for general sale. They 
must be reserved for the definite project for 
which the relief is granted. 





Co-ordination of Buying 

The burden of meeting public demand for 
lumber falls upon the National Lumber 
Manufacturers Association and its constitu- 
ent associations and mills. The number-one 
problem is full production; and full produc- 
tion involves a swarm of factors. 

Dr. Wilson Compton has sent a memoran- 
dum to E. B. Gregory, Quartermaster Gen- 
eral of the Army, from which a few items 
are quoted here. 

Kstimates of 1942 lumber requirements are 
placed at 38,700,000,000 feet. Production in 
1941 was 33,000,000,000 feet ; and production 
in 1942, so far, is three percent less than in 
1941. Logging on the West Coast is down 
about ten percent because of labor short- 
ages. Southern pine logging, depending for 
fovr-fifths of its transportation upon rubber 
tires, is losing hauling contractors. 

More than sixty percent of southern lum- 
ber production in 1940 was by mills cuttin: 

tt more than 20,000 feet each, per day. 
l‘reezing present stocks and future produc- 
tion of small mills that have no war orders 
and no means of getting them are forcing 
them to close. 

Hundreds of mills, uninformed about sizes 
needed in the war effort, cut the standard 
commercial assortments; only to find the 
sizes not needed in the war effort frozen by 
limitation orders. 


Recommendations 

These realistic background factors indicate 
clearly enough that the full power of the 
industry has not been mobilized. Doctor 
Compton again urges a co-ordination of spe- 
cifications and unification of Army buying: 
assignment of government specialists to work 
out these matters with the industry; co- 
operation between Army and Navy to avoid 
competition for the same products of the 
same mills at the same time; advance in- 
formation to mills about sizes needed: con- 
tracting in advance, especially with smaller 
mills, for desired items. He urges an un- 
derstanding with OPA that, when necessary, 
will permit the payment of higher than ceil- 
ing prices; as, for instance, covering over- 
time payments to labor and permitting mar- 
ginal plants to operate. 

In addition, Doctor Compton asks consid- 
eration of labor supply, releasing from 
limitation orders the mills and concentration 
yards not qualified to share in Army auc- 
tions or negotiated contracts and the gen- 
eral abandonment of allocations policies. He 
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believes any system of allocations will lose 
more through reduced production than it 
will gain through the control of uses. 


Retail Interests 

Secretary Northup of the NRLDA_ hopes 
and believes that increased lumber produc- 
tion is possible and that it will do much to 
lessen pressures. Meanwhile, without urging 
specific methods, changes or items, he is 
inclined to think that retailers will be better 
able to meet their responsibilities to civilian 
consumers in the over-all economic pattern 
if they continue to operate under distributive 
rules for a time. So long as demand exceeds 
supply civilian interests would be hard put 
to it in a straight-out competition with mili- 
tary needs. There is no thought of divert- 
ing unwarranted quantities of lumber from 
the military program. But it is clear that 
in the long haul the military effort can not 
he stronger than its civilian economic foun- 
dation. Certain amounts of lumber, amounts 
that can be estimated with reasonable accu- 
racy, are needed to maintain civilian life; 
and getting those minimum amounts, under 
present conditions, involves reasonable dis- 
tributive rules. 


Civilian Production Board? 

Urging the case of civilian economy must 
he rated at present a hazardous occupation. 
On the one hand it brings the advocate into 
collision with earnest citizens who have over 
simplified the problem and want to give 
all to the military effort. On the other it 
classifies him unjustly with a brood he hates: 
chiselers, black-market operators, traders in 
national tragedy. His position is not in the 
remotest sense a middleground compromise 
hetween these groups. He wants to under- 
gird the fullest possible military effort with 
the strongest possible civilian life. 

Chairman Henderson, of the OPA, has 
predicted general rationing for the entire 
country before the end of the year. No pub- 
lic spirited citizen flinches from necessary 
hardship. Rationing turns upon a shortage 
of goods and if the shortage is necessary in 
supporting the military program the case 
is closed. Nothing more can be said. That 
vord “necessary” is the crucial word. 

A former president of the National Retail 
Dry Goods Association has suggested a 
Civilian Production Board. He calls atten- 
tion to the closing of shops and stores, the 
rising figures of unemployment and the de- 
lining output of civilian goods: in the face 
of idle plants not converted to war produc- 
tion. 

The crux of this suggestion is not the 
creation of a new government bureau but the 
creation of a comprehensive consumer-goods 
policy. The Production Requirements Plan 
is giving the government a continuous audit 
of war production to be measured against 
war needs. Already it is increasing war 
production without increasing plant capac- 
ity. The time has come for a continuous 
audit of civilian production to be measured 
against civilian needs. If this war is as seri- 
ous as we think it is, we can no more de- 
pend upon opportrnism in civil efforts than 
we can rely on it in military efforts. 
Priorities 

Two comprehensive priorities regulations 
went into effect as of July 1. 

The first is the Allocation Classification 


System, set up by Priorities Regulation No. 
10. It makes use of a series of symbols; 
and the appropriate symbol must be included 
with each order placed after June 30 and 
added to earlier orders calling for delivery 
after July 31. Retailers are exempted; but 
manufacturers, industrial and mill suppliers, 
warehouses and the like must use these sym- 
bols. on their orders. 

The five types of purchasers and_ their 
symbols are as follows: Army, USA; Navy, 
USN; Lease-Lend, LL; other foreign pur- 
chasers, FP; domestic purchasers, DP. 
Added to the letters are class numbers. For 
example, Class 21.00 is construction of new 
buildings. Under this general number are 
the following sub-divisions: Construction of 
huildings for manufacturing and commercial 
purposes, 21.10; construction of all types of 
dwellings, 21.20; construction of all other 
types of buildings, 21.90. As we understand 
it, a warehouse ordering items covered by 
priorities to be used in building a dwelling 
would mark the order DP, 21.20. 

Allocation classification has two purposes ; 
to simplify the forms previously required of 
industry, and to furnish end-use information 
that will aid WPB in distributing critical 
materials. 

Priorities Regulation No. 11 sets up the 
Production Requirements Plan, mentioned 
kefore on this page. It requires manufac- 
turers using $5,000 or more of metals per 
quarter to file statements showing prod~c- 
tion for the previous three months and needs 
for the following three months. The con- 
struction industry, because it does not 
process materials in the meaning of the or- 
der, is exempt; but its suppliers must 
comply. 

The two regulations are separate: save 
that in the last quarter of the year manu- 
facturers under PRP must identify the end 
uses of materials for which they apply. 
The two plans will give WPB a continuous 
audit of industry. 


Housing 


The War Department Civilian War Hous- 
ing Section states that the Army needs im- 
mediately approximately 200,000 housing 
units for civilian workers at military posts, 
camps, stations and war production plants. 
The Navy needs 39,000 housing units and 
14,000 dormitories; chiefly at ship building 
plants. 

The FHA reports that during the past 
two years private builders working under 
the FHA program have built about 400,000 
new homes; most of them in war industry 
areas. The agency has insured mortgages 
amounting to more than $4,000,000,000. 


Forestry Engineer Units 


The long rumored forestry units have 
been announced by the Army. The OGR 
Digest carries this paragraph: “The Corps 
of Engineers is organizing forestry engineer 
units at Fort Lewis, Wash., and at the 
A. P. Hill Military Reservation, Bowling 
Green, Va., to train them as combat troops 
to operate in the field, performing such func- 
tions as the procurement of lumber and tim- 
her for military operations. . . Highly quali- 
fied foresters, loggers and sawmill men have 
Teen selected as officers, while enlisted men 
will be qualified woodsmen and sawmill 
men.” 


This page has no information about en- 
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listments. Those interested doubtless can get 
the information by addressing the Corps of 
Engineers, War Department, Washington, 
D. C., or by writing directly to the com- 
manding officer of the Forest Engineer Unit 
at either of the Army posts named above. 


Inventory Reports Changed 

The War Production Board has relaxed 
the order requiring records and reports about 
a group of building materials. The list in- 
cludes Portland and natural cement, lime, 
gypsum and gypsum products, bituminous 
roofing materials, concrete pipe, cut stone, 
sand and gravel, crushed stone, clay prod- 
ucts, insulation board, acoustical materials, 
mineral wool, paving materials, concrete 
products, glass, lumber and millwork. 

These items remain subject to the general 
regulation requiring a “minimum practicable 
wofking inventory”; but dealers holding 
these stocks need not include them in the 
records and reports called for vnder the in- 
ventory limitation order. 


Measuring News 

Two unrelated if not opposing factors 
should be kept in mind while appraising 
events in Washington. 

The first is the shadow of military re- 
verses. Current pessimism about the length 
of the war may not be well founded; but it 
will color congressional action and _ will 
change the strategy of the coming political 
campaign. Impatience with dilatory prac- 
tices and partial interests is beginning to be 
felt. But don’t jump to hasty conclusions. 
Running this war is no simple job: and a 
sood many special interests are keen at the 
business of shaping public opinion. So hold 
your fire rntil sure you're right. You might 
shoot a friend. 

The second factor has to do with the 
cross-over to the new fiscal year. This has 
been marked by a mad scramble to get ma- 
jor supply bills passed; and at the moment 
there’s an inevitable let-down as the big 
agencies adiust themselves and as congress 
prepares to pick up the measures dropped 
while the fiscal fights were in progress. Add 
to this the preoccupations with the Novem- 
ber elections. 

If events in the capital seem uneven, some 
too sluggish and some too precipitate, re- 
member these background factors. 


Inventery Study 

The War Production Board has set up a 
committee to make a special study of un- 
evenly distrib:ted inventories. 

Charges have been made that large whole- 
sale and retail concerns have bought sup- 
plies for as much as a year’s operations and 
that as a result small dealers are unable to 
buy enough to meet current demand. 

Joseph L. Weiner, of the division of 
civilian supply, has made it clear that a 
general policy of inventory control has not 
been determined and will not be until the 
committee reports in August. “No one can 
tell at this time,” he said, “whether inven- 
tory control will have to become a part of 
the war program. Obviously, we can not 
permit hoarding. We have made constant 
appeals to housewives not to hoard. These 
appeals apply also to stores.” 
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Announcin 


Ao, it is important to maintain the billions of 


dollars invested in American homes, farm 


and commercial buildings— 


workers— 


there is a housing shortage in many war 
production areas— 


there is a need to finish attics, store-rooms 
and unused living space to house more war 
restrictions on travel will actuate people to 
spend their time fixing up their homes— 


family morale and health are best main- 
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Accordingly, as a preliminary to the new series, 
we will carry in our next issue an article deal- 
ing with “Loosening Up the Repair and Re- 
model Market in Your Community.” This will 
include a one-page mailing piece which dealers 





can send to prospects, carpenters and contrac- 
tors pointing out the legitimate maintenance, 


repair, remodeling and improvement work that 
can be done. 
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Merchandising — cover; 
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oe methods; win. 
= - Counter and floor 
Plays calculated to at- 
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gested newspaper advo” 
tising. Each article in the 
series will Carry a prom 
tion Piece for mailing, 
available in quantities a 
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The FIRST article in the “Portfolio of War- 
time Sales Opportunities” to appear in the Aug. 
8 issue will present flooring as “Wartime Sales 











































































































































SALES 
OPPORTUNITIES 


for Lumber & Building Material Dealers 





These Remodeling -- Repair -- Maintenance 


Articles will appear serially beginning Aug. 8 
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1. Flooring 

2. Roofing and Siding 
3. Interior Woodwork 
4. Insulation 
5. Paint 
6 


. Storm Sash, Storm 
Doors, Weatherstrip- 


ping 


7. Kitchen and Bathroom 
Cabinets and Walls 


8. Wall Treatments 


9. Glass 


Watch for further announcement. to appear in the July 25 issue! 


presented a promotion mailing piece or news- 
paper ad for dealer use in developing sales on 


that particular line of product. 


The boxes on these two announcement pages 
indicate the type of information which will be 
supplied about each of the subjects treated in 


the “Wartime Sales Opportunity” articles. 


American Lumberman believes that dealers 
who want to increase their business by stepping 
up their repair and remodel sales will find this 
“Portfolio of Wartime Sales Opportunities” 


Opportunity No. 1.” With each article will be made to order for their needs. 
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Real Estate Prices Up 


War conditions have decreased real estate 
ver, but selling prices for real estate 
are higher today than they were a year ago 

e than half (56°) of the cities of the 
country, and the trend is expected to con- 
tinue, according to the 39th Semi-annual Sur- 
vey ot the Real Estate Market, compiled by 
1 Association of Real Estate 


Boards. In only 8% 


¢ 


of the cities surveved 
has the war, in draining away normal busi 
ness, brought a price drop. 
Defense areas, which now include most of 
e large cities, have the best story, all along 


: ' 
estate prices have ad- 
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areas. There is a shortage of business space, 


however in 5% of the cities of the country, 
both in defense and nondefense areas. 

Office space is in equilibrium in 56% of 
defense areas. There is some surplus square 
footage in about a third of the cities, but on 
the other hand a shortage has sprung up in 
10% of these defense areas. For all the 
cities of the country, 39% report oversupply, 
8% are short. 

The outlook for the next six months is 
dominantly for further rise in real estate 
prices, the survey finds, but the turnover will 
probably continue to decrease. Higher prices 
are predicted as war's effect on real estate 
in confidential reports on 42% of the cities of 
the country, 57% of the largest cities, and 
16% of defense areas. Prices at least as 
high as the present level are predicted in 
90% of the cities of the country, and in 92% 
of defense areas. 


"Used House" Market 


The “For Sale” sign is disappearing from 
more and more older houses throughout the 
country —one encouraging development in 
the wartime housing picture. 

With material shortages virtually prevent- 
ing new construction except for war work- 
ers, home seekers are turning in greater 
numbers to the purchase of existing struc- 
tures. 

In the first four months of 1942, savings 
and loan associations made loans totaling 
$161,022,000 for such purchases, an increase 
of 9 per cent over the same period in 1941, 
although the same institutions’ total lending 
volume of $342,703,000 for the four months 
represented a decrease of 11.8 per cent from 
the year before. In the month of April alone, 
more than $52,000,000 of the $100,000,000 
loaned by these associations went into “home 
purchases,” a gain of 27.5 per cent over their 
March figures on such transactions. 

Emphasizing the trend were figures re- 
cently compiled from the records of the ap- 
proximately 3,800 member savings and loan 
associations of the Federal Home Loan Bank 
System. The figures showed that during 
1941 these disposed of $110,- 
109,000 houses” on their 
books, their total holdings by 


associations 
worth of “used 
decreasing 
almost 37 per cent. 

Home seekers are finding there are many 
houses suitable to their needs in the built-up 
sections of major cities, the Bank Admin- 
istration officials pointed out, and transporta 
tion difficulties add to the advantages of cen- 
trally-located older properties. They added 
that the sale of institutionally-owned prop- 
erties on long-term contracts has brought 
them within the means of more families of 
low and moderate income. 
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Urges Code Revision 


Lieutenant-Commander John H. Brachts, 
of the Navy, has told the American Insti 
tute of Architects that building codes are 
clearly in need of revision. Many of these 
codes specify needless amounts of critical 
materials; and many carry needlessly wide 
margins of safety. Engineering practices have 
improved, and quality and uniformity of 
building materials are much higher than 
when the majority of the codes were drawn. 
“This,” said the naval officer, “is a wonder- 
ful opportunity to correct this situation per- 
manently.” 


Fast Construction 

3y using timber-truss roof construction 
and wood as the principal building material, 
the Wright Aeronautical Corporation erected 
an airplane engine plant in New Jersey in 
15 working days. This was a saving of some 
two months as compared with conventional 
steel construction. Steel was not available 
and would not have been available for some 
weeks. It was possible to use house car- 
penters as well as industrial carpenters on 
the job; and at the time steel workers 
were hard to find. The wood was chemic- 
ally treated to make it fire resistant. The 
plant is now in operation. 


Wood Pipe for Water Systems 


Robert Turner, of the NLMA, points out 
the large savings in iron and in dollar cost 
possible through the use of wood pipe in 
cantonment water systems. 

This saving, for a 35,000-man cantonment, 
would amount to nearly ten-million pounds 
of iron and more than $200,000 in money. 
Wood pipe is an old standby : was much used 
during the first World War by the A. FE. F., 
can be laid by common labor, is useful for 
drainage and sewage as well as for water 
supply and has a life expectancy of 30 to 50 
years. The Armco Drainage Products As 
sociation, Middletown, Ohio, has put on the 
market an all-wood pipe. It is made of non 
critical materials and needs no steel bands, 
nails or metal reinforcing. 


War Housing Policy 


John B. Blandford, Jr., National Housing 
Administrator, has announced that the Wat 
Production Board will follow a “horizonta! 
priority policy” in relation to war _ plants 
and war housing. This means that each pro} 
ect, war plant and war housing, will hav 
equal access to materials. A war plant is 
useless without workers; so if there are not 
materials enough to build the plant and the 
housing for workers, the plant will be scaled 
down to the point where there are enoug!) 
materials left to house the workers. 

It has been stated that from now on eighty 
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These Woods of the Southland 


WHATEVER may be your hardwood need, you'll find in these offer- 


ings the wood that ideally meets your particular requirement. 


An 


amazing variety of CHOICEST woods for many diverse uses. 
Woods of rare beauty, strength and long-lasting service, ideally 
suited to modern needs. For interior and exterior building uses. 


For innumerable industrial uses. 


The mills listed on this page rank with the best in the industry. Let 


them supply your hardwood needs. 


THE SOUTH HAS AHARDWOOD 


_ FOR EVERY NEED/ 
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* ASH * BASSWOOD 
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*GUM *CYPRESS 


*OAK 
*POPLAR 


* HACKBERRY 
* HICKORY 


*PECAN *MAGNOLIA 


*TUPELO * PERSIMMON 


*WILLOW *SYCAMORE 








Anderson-Tully Company 


General Offices: Memphis, Tenn. 


For 49 Yrs. Mfrs. Southern Hardwoods—Gum Ply- 
wood, Semi-Finished Hardwood Dimension. Oak 
Firg., Short Leaf Yellow Pine. 5 Modern Band Mills. 


Nickey Brothers, Inc. 
Memphis, Tenn. 


Floorin Veneers—Hardwood—and entirely new 
Pine Planing Mill Mfg. Quality Dimension & Boards 
Member of NOFMA—SPIB—NHLA—Ven. Assn. 


Woods Lumber Company 
Memphis, Tenn. 
2 Band Mills—Lignasan-Dipped Hardwoods 
“FROM WOODS to CONSUMER” 











Chicago Mill and Lumber Co. 
111 W. Washington St., - Chicago, lil. 
Since 1881 


Band-Sawn Delta Hardwoods and Cypress 
Operating Four Modern Band Mills. 





E. Sondheimer Co. 
Sondheimer, La. 


Manufacturers Southern Hardwoods and Louisiana 
Cypress. Slack Barrel Cooperage. 
Serving the Trade Since 1872 





J. E. Stone Lumber Company 


Nacogdoches, Texas 
Southern Hardwoods — Band-Sawn — 


Dipped — Can Kiln-Dry — Short Leaf Yellow 
Pine — Planing Mill Facilities. 


Lignasan- 





Breece-White Manufacturing Co. 


Eudora, Ark. 


Manufacturers of All Southern Hardwoods. 
Specialties: Mississippi River Cottonwood and 
Willow. All lumber shipped dry and bright. 


J. M. Jones Lumber Company 


Natchez, Miss. 


Mfrs. All Southern Hardwoods and Cypress—Dowi- 
cide-Dipped. Planing Mills and Dry Kilns. Normal 
Stock, 12 Million Feet. 





Also Yellow Pine 





Wax Lumber Company 
Woodville, Miss. 


Manufacturers Band-Sawn Hardwoods and South- 
ern ine. izing in Cherry Bark Red Oak, 
Magnolia and Poplar. Annual Cut, 20 million feet. 


Eastman-Gardiner Hardwood Co. 
Laurel, Mississippi 


Manufacturers of Southern Hardwoods and Yellow 
Pine. 22 years of satisfactory service to the trade. 








C. W. Parham Lumber Company 


Memphis, Tenn. 


Manufacturers of Southern Hardwoods and Cypress, 
Specializing in Beech and Poplar. All Lignasan- 


Dipped. Band Mills, Meridian and Redwood, Miss. | 3 





Miller and Company, Inc. 


Jackson, Tenn. -- 43 E. Ohio St., CHICAGO -- Selma, Ala 


Operating 5 Bandmills, producing practically every speeles 
Southern Hardwoods; also Yellow Pine. Nermal stocks avaHable 
0,000,000’. Own dry kilns, surfacers, resaws. Modern throughout. 


Reynolds & Manley Lumber Co. 
Savannah, Georgia 


Mfrs. Southern Hardwoods, Pine, Coast Type Red Cypress. 


Can grade- & trade-mark. Planing Mills, Modern Dry Kilns. 
5 R. R. connect’ns. Prempt water shipm’ts, foreign, coastwise. 


Augusta Hardwood Co. 
Augusta, Ga. 


Mfrs. High-Grade Band-Sawn | Planing Mills 
Pine . . Hardwood .. Cypress Dry Kilns 
Air-Dried Roofers . . Timbers 


Pine Plume Lumber Company 
Bell Bidg., Montgomery, Ala. 
Mfrs. Southern Hardwoods, air- or kiln-dried. a 


cializing in Kiln-Dried Poplar; also Mixed Cars, 
Yellow Pine. Serving the Lumber Trade since 1899. 


Louisiana Central Lumber Co. 
Clarks, Louisiana 
Band-Sawn Forked Leaf White Oak, Cherry Bark 
Red Cypress, 


Red Oak, and Sap Gum, Poplar, 
Oak Flooring. Mixed or Car Lots. 














McGraw-Curran Lumber Co. 


Yazoo City, Miss. 


Band-Sawn Southern Hardwoods. 
Deep Swamp Cypress, Cherry Bark Red Oak. Deita 
Red Gum and Tupelo and the famous Yazoo Beech 


Fisher Brothers Lumber Co. 


Tuscaloosa, Ala. 


Mfrs. Southern Hardweeds and Yellow Pine, specializing on 
Deep Swamp Black Gum, Tupele and Cypress . . . alse 
Red & White Oak, Beech. Rough, resawn er surfaced. 








Chapman & Dewey Lumber Co. 
Memphis, Tenn. 


Manufacturers for 50 Years of Famous St. Francis 
Basin Southern Hardwood Lumber and Oak Flooring 
Mills at Marked Tree, Ark. 


Onder Souther Hardwoods Hom these Leading Arma 





Angelina Hardwood Company 


Sales Office: Lufkin, Texas 


Mills at Ewing, Tex. and Ferriday, La. 
large Stock of Gum, Elm, Ash, Louisiana 


Red Cypress and other Southern Hardwoods. 





Wallin Lumber Co., Inc. 
Columbus, Miss. 


Manufacturers of Band-Sawn Cypress 
and Southern Hardwoeds 





36 Amemecanfiumberman Diy i tai 





_SUPER-SPEED 
PERMA GLAZE 


A New glazing compound 
for better, speedier 
glazing production! 


Your glazing will speed-up and 
be of higher quality when you 
use Super-Speed Perma Glaze 
compound. It’s uniform in con- 
sistency and high quality be- 





cause its Laboratory Con- 
“trolled. It assures speedy appli- 
cation. fast setting. better adhesion and minimum shrinkage. 
lf you haven't tried this NEW glazing compound, write or 
wire us today. A FREE sample will be sent at once. You'll 


also receive a convenient Putty Selector Guide. 


me) 1)))) ae 


AMERICA’S LARGEST EXCLUSIVE 


Logged in 1936-37 


1908 -- 750,000,000 Feet of Standing Timber 
1942 -- 750,000,000 Feet of Standing Timber 


HAS YIELDED 1,019,000,000 FEET 
45% Hemlock, 15% White Pine, 40% Hardwood 


Sustained Yield Policy Equals Perpetual Supply 
DEFEND YOUR TRADE with 


MENOMINEE INDIAN MILLS 


Neopit, Wisconsin 
Air-Dried -- QUALITY LUMBER -- Kiln- Dried 


Shevlin Pine Sales Company 


SELLING THE PRODUCTS OF DISTRIBUTORS OF 
*THE McCLOUD RIVER LUMBER 


Pilly Makerr 


612 S. MAIN ST., ST. LOUIS, MO. 




















SPECIES 





SOmPANT SHEVLIN PINE 


McCloud, Calif. Reg. U. ff. 


peli ‘aie 
*THE SHEVLIN-HIXON COMPANY 900 First National Soo Line Building 
Bend, Oregon 


*Member of the Western Pine Associa- MINNEAPOLIS, MINNESOTA 


tion, Portland, Ovegon. DISTRICT SALES OFFICES: 











PONDEROSA PINE 
(PINUS PONDEROSA) 


SUGAR (Genuine White) PINE 
(PINUS LAMBERTIANA) 











CF, pee Foc Weedenrk 


NEW YORK 
1604 Graybar Bidg. 
Mohawk 4-9117 


CHICAGO 
1863 LaSalle-Wacker Bidg. 
Telephone Central 9182 


,DAN FRANCISCO 
1930 Monadnock Bidg. 
Exbrook 7041 








ENTERPRISE 


SAW MILL MACHINERY 
NOT DOWN TO A PRICE, but built 


to tried and proven principles of 
design and construction for profitable 
operation. 


ENTERPRISE meets the requirements 


prices. 





for accuracy and speed of operation with low 
maintenance cost. Give us details of your re- 
quirements for our recommendations and 


The ENTERPRISE COMPANY, 328 Main St., Columbiana, Ohio 













BOARD DIAL-F 


D. A. SET. INDEPENDENT 
SPRING, KNEES 


REC. 

MACHINE CUT 
STEEL RACK 
MAND, PINION 
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per cent or more of war housing will be 
temporary in character and will be torn 
down when its usefulness in the war effort is 
at an end. It will not be left to demoralize 
real estate values in the post-war period. 

It has been stated also that private build- 
ers will be placed upon an equal footing with 
governmental construction agencies in build- 
ing war housing. The report is current that 
WPB officials have assured builders that no 
more orders, such as L-121, will be issued 
without painstaking study to make sure in 
advance about their collateral as well as their 
primary effects. Private building will be 
treated precisely like any other business that 
is important to the war effort. Mr. Bland- 
ford is said to be fully convinced that the 
private building industry is a tremendously 
important factor in getting needed war con- 
struction done. 


Housing Lumber Shortage 


A shortage of lumber for needed war hous- 
ing exists as a result of the lumber “freeze” 
order in one-third of all defense areas and in 
three-fourths of the largest metropolitan 
areas. It has hit one-fourth of all the cities of 
the country, according to confidential reports 
to the National Association of Real Estate 
Boards from 301 cities made in its 39th Semi- 
Annual Survey of the real estate market. 

The reports indicate the importance of sup- 
plementing the very important plan just 
worked out by WPB and NHA to assure 
utilities for defense housing by some alloca- 
tion or other plan to assure war housing its 
lumber, officers of the Association point out. 
The new utilities plan was made necessary by 
the fact that tens of thousands of houses for 
war workers have been standing unfinished, 
or finished but vacant, waiting WPB permis- 
sion for installation of gas, electricity and 
water. The new plan provides that priorities 
for utility extensions to accompany war hous- 
ing projects will be processed at the same 
time as priorities for the housing itself. Gov- 
ernmental authorities now have under discus- 
sion procedure under which home builders 
and their supporting mortgagees could know 
that essential materials would be available 
wherever priorities for war housing are 
granted. 

Home building costs have increased in the 
last six months in 94 percent of defense 
areas. According to the Association’s sur- 
vey, the median increase has been 10 percent. 
But in one city out of every four the rise 
amounts to at least 20 percent. Higher home 
huilding costs have hit 100 percent of all re- 
porting cities of over 200,000 population. 
Good news, therefore, for the private home 
builder is the system, long urged by the 
\ssociation, which has just been instituted by 
FHA for monthly adjustments in its cost 
data to meet building cost fluctuations realis- 
tically in insurance of war housing mortgages 
under the amended Title VI. 


Rent Levels Low 


New FHA amendments are expected to 
draw suficient financing for privately built 
war housing in 84 percent of the reporting 
cities. But residential rents, while their trend 
over the past year has been up for a ma- 
jority of cities, are ordinarily not yet on a 
level to justify new investment building at 
today’s construction cost. Apartment rents 
have strengthened in 52 percent of the report- 
ing cities and in 62 percent of the defense 
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areas. For single family dwellings the trend 
for the year has been up in 58 percent of all 
reporting cities and in 67 percent of defense 
areas. But insufficiency of present rent lev- 
els to justify investment in new residential 
building is the testimony of 72 percent of all 
the cities and of 69 percent of the defense 
areas. 


Home Financing Declines 


While home-financing normally is ex- 
pected to approach its peak during May, ac- 
tivity during May of this year was sharply 
curtailed throughout the country by the re- 
strictions on new construction. 

The volume of non-farm mortgage record- 
ings of $20,000 and less filed during May 
amounted to $350,000,000, a reduction of $10,- 
000,000, or 3 percent from April, and 20 per- 
cent less than recordings for May, 1941. 

This April-to-May decline compares un- 
favorably with the 10 percent average in- 
crease shown between these months during 
the past three years. 

The lending market remained steady dur- 
ing the latter half of last year in spite of 
material shortages and priority allocations 
which resulted in drastic curtailments in con- 
struction activity. This was caused in part 
by the emphasis placed by mortgage lenders 
on home purchase loans, and the increased 
efforts of some lending institutions to dis- 
pose of owned real estate. 

During the first five months of 1942, how- 
ever, this trend changed. In January, non- 
farm mortgages of $20,000 and less were 
only four percent more than the same month 
in 1941. In February, recordings were be- 
low the comparable month of the previous 
year, and they have continued a steady de- 
cline during each succeeding month from the 
same 1941 months. 


Non-Farm Foreclosures 


Foreclosures in non-farm areas of the 
United States during May numbered 3,813— 
a decline of one percent from April’s 3,856 
cases, Federal Home Loan Bank Administra- 
tion economists reported recently. They said 
that with the exception of February, when 
3,630 foreclosures were registered, May’s to- 
tal represents the lowest of any 30-day period 
for at least 15 years. 

The month’s decrease appears very favor- 
able when compared with the average April- 
to-May increase of six percent, said the 
report. The seasonally adjusted index of fore- 
closures stands at 27.2 for May as compared 


with the average 1935-1939 base period which’ 


equals 100. 

In relation to the corresponding month of 
1941, when there were 5,375 cases, non-farm 
foreclosures during May of this year were 
down 29 percent. Each Federal Home Loan 
Bank district and all but 10 scattered States 
shared in this improvement over May, 1941. 
During the 12 months ending in May, there 
were 50,700 foreciosures—28 per cent less 
than for the same period in 1941. 

The report pointed out that for the United 
States as a whole, there were 2.7 foreclos- 
ure cases per 1,000 dwellings in the year 
ending with May, as compared with a rate 
of 3.7 for the 12 months ending in May, 1941. 

Sources of figures compiled by the Bank 
Administration on non-farm foreclosures are 
the reports of county and court clerks, re- 
corders, sheriffs and Government officials in 
about 1,800 communities. 
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THE PLYMOUTH 


The charm and beauty of 18th Cen- 
tury design is well expressed in the 
details of this low-cost Entrance of 
pine with oak sill and treated with 
“Woodlife.”’ 

DOOR SIZE 3-Ox6-8x13; $19.11 £98. 
Semi-shooked in cartons. Wet. 112 Ibs. 
Sold only through recognized dealers. 
Send check less 2% discount to avoid 

credit delay. 
Catalog on Request 


GREGG & SON 


Woodwork of Quality Since 1719 











NASHUA, NEW HAMPSHIRE 








We hae a 
Jol, to. do. 


. Let's buy 
Defense 


and 


STAMPS 


WIER LONG LEAF 
LUMBER COMPANY 


Houston, Texas 
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Lat /e from Our Postbox 


Where the Reader 


is the Writer 











Posting Prices 
Gentlemen 

Can 
\re we supposed to publish prices with the 


you answer the following question: 
OPA and display our retail prices and March 


prices the same as grocery and hardware 
bulletins it seems to me 
lat everything in our line is exempted with 
he exception of paint 

There were one or two meetings of OPA 
theials in nearby towns, held at night and 
unable to attend. 
have a department that can answer 
ese questions, would be glad to hear from 
1 at your earliest convenience. 

Very respectfully, 
BELLS LUMBER COMPANY 


reading the 


1 
ther times we were 


Delis, Lennessee 


@ In reply to your letter, may we call 


Heres a Timely Tip 


Repair on machines increases in proportion to the increase in 


your attention to page 38 of the June 13 
issue of the AMERICAN LUMBER- 
MAN? On this page is a reply to the 
Parker Lumber Company of Medaryville, 
Indiana, which answers the questions you 
raise. On the chance that you do not 
have this copy, we are attaching, herewith, 
pages 38 and 40 which comprise the entire 
answer to the Parker Lumber Company. 

You will note that the last sentence of 
the answer includes the advice that deal- 
ers apply to the Office of Price Adminis- 
tration for Bulletin 37985-P-M-3327. This 
bulletin contains complete information on 
the entire general maximum price regu- 
lations.—Ed. 


A Rose 
Gentlemen: 

I have been watching AMERICAN LUMBER- 
MAN and congratulate the entire staff upon 





operating hours and the inexperience of operators—two factors | 
usually present in defense work. Here an ordinary factory dolly | 
has been converted into a rolling repair shop, with tools enough | 

| 





Me ; ee 





for all minor repairs. 







On one side hang carpenter tools, on the 
other, machinists tools. The designer, sitting proudly on his port- 
able shop, is Charlie Scott, maintenance mechanic for the Lanecas- 
ter Planing Mill, Casey Creek, Kentucky. 
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its general improvement. The advertising 
especially looks better than when the pages 
in the front of the book were divided up 
among several accounts instead of being full 
page ads. I have never met Mr. Vance, but 
he seems to be whole-heartedly interested 
in the retail lumberman,. Lots of good wishes 
to all of you. 
Frank Hawkins. 

Libbey-Owens-Ford Glass Company 


Toledo, Ohio 
L-41 Puzzle 


Gentlemen : 

We have been receiving the “AMERICAN 
ILUMBERMAN” for about two years and have 
always enjoyed reading it very much and 
have always found its information to be of 
great help to us at various times. 

Tt falls upon us to call upon you to ask 
your advice on a somewhat difficult question. 
T shall try to give you all the facts as clearly 
and correctly as I possibly can and will ex- 
pect you to give the answer with only these 
facts in mind. 

On the second of April we had a prospec 
tive house buyer come into our office with 
the desire to get prices on building a house. 
Upon finding satisfactory prices, he decided 
to build, and before we had delivered any 
materials to his lot he paid $200.00 down on 
the lumber account. As far as we were con- 
cerned he had bought the house then and 
there. 

His first bill of lumber in the amount of 
$142.99 was delivered April 2, and this in- 
cluded the floor joists and shingles for the 
roof. It may seem odd that the shingles 
were on the first load, but this man building 
the house is going to tear down an old one 
and use quite a bit of it in building the new 
house. The windows and sub-flooring were 
also ordered on this day. 

In the agreement the customer was to get 
the necessary materials to complete his 
house and pay $15.00 every two weeks, be- 
sides the down payment above mentioned. 
This agreement the customer has kept to 
our complete satisfaction. 

The question now comes, “Can this man 
go ahead with his building?” As of April 
9. when the law limiting houses to $500.00, 
that is under ordinary conditions, went into 
effect, this man had only the excavation of 
the basement done and no joists or blocks 
laid. 

He claims that he has the plumbing, wir- 
ing and heating equipment bought and is sure 
of them being delivered to his job. 

Bringing the question down to the fine 
point, it is this, “Does buying and contract- 
ing for the materials before April 9 have 
sufficient grounds to enable him to continue 
with his house, although none of the build- 
ing was done before April 9?” 

I might also mention that due to illness 
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In a large Eastern City 


The Board of Education, after ex- 
tensive tests, has specified that 
wood now being used for the con- 
struction of school lockers must 
be treated with 


For Wood 


As it becomes more and more necessary to conserve 
metal by the use of wood, CUPRINOL becomes of 
greater and greater value to all manufacturers of 
wood products, particularly on Government work, 
where rot and insect attacks must be prevented. 
Cuprinol is a proven preservative. 


If your supplier does not have Cuprinol available it is 
because the Federal Government has now placed 
Cuprinol on its high priority list for War time service. 


CUPRINOL, Inc. 515 Massachusetts Ave. Cambridge, Mass. 
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' Push 


HOLT 
Maple 
Flooring 


for 
Repair 
Work 







Strength 


Beauty 
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HOLT Maple Flooring 


Our Baltimore Keep after this repair business, 


ree Mr. Lumber Dealer. You can mak 
Wholesale Distributors many © cule of Melt Bante Pieen 


JAMES LUMBER CO. | iid sas.is ips flooring that wears 
and F. BOWIE SMITH with the dense, even grain—pre- 


ferred for fine homes, public build- 
Carry a Complete Line of ings and factories. 


HOLT FLOORING | S3s0y ear 
ress Communications to 





JAMES LUM BER CO. Member Maple Flooring Mfrs. Assn. 
or F. BOWIE SMITH 
Foot of Wills Street Holt Hardwood Co. 
BALTIMORE, MARYLAND Oconto, Wis. 














Your “all out” effort to meet war time demands, need 
not put a strain on your credit. Working capital is 
always easy to get, if you use Field Warehousing by 
Douglas Guardian and put inventory 
to work. Logs, rough lumber, or 
dressed lumber—all qualify as sound 
collateral for quick, attractive loans. 
Get in touch with your nearest 

Douglas-Guardian office. 











Mail Coupon for New Edition 
“Financing the Modern Way” 


It's a new and larger issue of the pocket size 
booklet that completely describes Field Ware- 
housing and Douglas-Guardian service. 


Douglas- YA Guardian 
Warehouse Corporation 


Nation-wide Field Warehousing Service 
CHICAGO: SUITE 1103, 106 W. MONROE ST. 
NEW ORLEANS: 118 N. FRONT ST. 


ATLANTA, GA. ee ee ee eee 
Ae tak 0. y Douglas-Guardian Warehouse 
natToR. Be. g Suite 1103, 106 W. Monroe St, Chicago, Ill. 


ae g Please send copy of your new booklet, 
NEW YORK, N. Y. i “Financing the Modern Way.” 
PHILADELPHIA, PA. 

PORTLAND, ORE. 

ROCHESTER, N. ¥. a RN UNI oi dawaniecncagessaekieeencen 
SAN FRANCISCO, CAL. 
SPRINGFIELD, MASS. » Address. 
SPRINGFIELD, MO. 

TAMPA, FLA. SP ikanéccbtinentacneneuheearcunie 


See eee eee eee eee eee eee eee eeeeeeee 










Millions of giant 
trees yield 
¥ lumber for Uncle 


er 
= =: Sam’s war needs 
~~ & 


Lucky are we as a nation to have 461 mil- 
lion acres of commercial forest land. And 
to have an active lumber industry, with 
mills, machines and manpower, turning 
timber into lumber at a speed that makes 
one dizzy to contemplate. Orders for war 
lumber run into the hundreds of millions 
of board feet per week. Constituting a 
big part of this lumber supply are the 
famous Western Softwoods, produced in 
western mills. These woods are Douglas 
Fir, Ponderosa Pine, Western Red Cedar, 
Idaho White Pine, West Coast Hemlock, 
California Sugar Pine. 


Buyers of Softwood Lumber 
find it advantageous to buy through a 


WESTERN WHOLESALER 


3elow is a list of Western Wholesalers. 
Located in the producing centers, in con- 
stant contact with hundreds of mills, 
they have every facility for service. Why 


not let them help you solve your softwood 
lumber problems? 








110 Market St., SAN FRANCISCO, CALIF. 


DUNCAN LUMBER COMPANY, INC. 


Specialists in Kiln Dried Western Hemlock 
Uppers and Commons, All Grades, In Stock 
SEATTLE, WASH. 








SEATTLE, WASH. 
Our Specialties: HOMESTEAD Brand Shingles, 
2x4-8’ K. D. Precision D. E. T. 


Morrill & Sturgeon 


Lumber Co. he Mark of Quality 


Yeon Bidg., Portiand,Ore. 
(8: ill: Pi 
CARL SODERBERG Products Corp. 
rineville, Ore. 
LUMBER COMPANY *"<ville. 0 
Manufacturers and Wholesalers Washington 


WALES LUMBER COMPANY 
Old National Bank Building 
SPOKANE, - - += WASHINGTON 
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in his family our customer was caused great 
delay in building his house. 

Any information that you can give us 
in regard to the above matter will be more 
than appreciated. At a time like this every- 
one is willing to cooperate with the govern- 
ment and I am sure that we are not an 
exception to this, but we would like to make 
sure just how we stand in regard to the 
question that I have put before you. 

We know that a firm of your experience 
can give us very valued information and we 
more than thank you for any service that 
you will give us. 

Very truly yours, 

HUM BERRY LUMBER COMPANY 

By A. S. Berry 
Ottawa, Illinois 
@ In your letter you ask the question— 
“Does buying and contracting for the ma- 
terials before April 9 have sufficient 
grounds to enable him to continue with 
his house, although none of the building 
was done before April 92” The answer 
to this question is “No.” 

You mention that the reason for de- 
livering shingles with the first load of 
materials is that the man contemplates 
using old material from a structure he is 
tearing down and using this material in 
the new house. There is a recent inter- 
pretation of L-41 which states that the 
re-use of old material in the same struc- 
ture without a change of ownership re- 
moves that material and the cost of the 
labor involved in re-incorporating it in the 
house from the provisions of L-41. Your 
case is a little different—old material is 
being taken from a demolished house to 
be used in another, both structures, how- 
ever, owned by the same man. Now if 
the use of this material reduces the cost of 
both new material and labor to something 
under $500, you should consult your local 
FHA authorities, give them these facts 
and get from them a definite ruling as to 
whether you can proceed. 

It is probable that this is not the case. 
It seems from what you say that the 
house is going to require a lot more than 
$500 worth of labor and materials—that 
is, new materials and the labor to install 
them. If this is true, the possibility that 
you can proceed under the provisions of 
L-41 is out. 

The circumstances surrounding the 
man’s inability to get started actually with 
the construction before April 9 does not 
exempt him from the limitations of the 
order, unless your local FHA, due to 
some conditions not apparent to us, might 
see fit to give him a special permit allow- 
ing him to go ahead. : 

In our opinion you are definitely 
stopped by L-41 in this case, and there 
is very little chance that you can go ahead 
with the building. There is, however, 
nothing to be lost by taking all of the 
facts surrounding the case, and placing 
them before your local FHA authorities. 
—Ed. 


Walnut Lumber 
Gentlemen: 

We noticed in your issue of June 13, Page 
41, an article about American Walnut Asso- 
ciation meeting at [French Lake 
Indiana. 


Springs, 


Could you please give us the address and 
you 


the name of their secretary and do 
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know if they get out a price list on walnut 
lumber ? 

We have one boundary of some twenty odd 
million feet and the trees will average bet- 
ter than 2,000 feet to the tree and some sixty 
feet to the first limb. It is said to be the 
finest boundary on this continent and is con- 
sidered by experts as near perfect texture 
and grade as grows. And that there is none 
to equal it except some in Switzerland. 

Yours very truly, 

S. B. BYROM 
Atlanta Band Mill 
Hapeville, Georgia 
@ The Association to which you refer in 
your letter is the American Walnut 
Manufacturers Association, 616 South 
Michigan Avenue, Chicago. The name of 
the Secretary-Manager is Burdett Green. 

I regret very much that we do not have 
the present price on walnut lumber. Re- 
cent rulings by the Federal Trade Com- 
mission are making the publication of such 
prices very difficult to obtain. I believe 
however, that Mr. Green will be able to 
supply you with all the information you 
want.—Ed. 


Number of Houses in ‘41 
Gentlemen: 

There has been some speculation in our 
office as to the number of houses that were 
constructed in the United States during the 
year 1941. We wonder whether or not you 
may be able to supply us with some informa- 
tion on this subject? 

Yours very truly, 
The J. F. Johnson Lumber Company 
Harold FE. Slanker 
Glen Burnie, Maryland 


@ It is easy to understand why there 
should have been some speculation in 
your office as to the number of houses 
that were constructed in the United States 
during 1941. 

We have a number of sources that sup- 
ply us with figures widely divergent. Each 
one depends upon what the source ac- 
cepts as a house. One of them gives us 
715,000 units constructed in 1941 in non- 
farm areas. These would include every- 
thing ordinarily thought of as being a 
house, together with many of the little 
$2,000, and less, defense housing units and 
demountable units. 

The F. W. Dodge Corporation pub- 
lishes 295,000 single family units con- 
structed in the 37 states east of the Rocky 
Mountains and all costing in excess of 
$3,500. Having a pro-rata amount for the 
remaining 11 states would probably lift 
that figure to about 350,000. If that is 
correct, the difference between the 350,000 
they give and the 715,000 given by the 
other source, probably accounts for the 
number of small defense houses in the 
$3,500 and under class. Finally, the 
United States Department of Labor gives 
a figure of 380,914 houses in cities with 
a population of 1,000 and over. 

All three figures could be taken and 
analyzed and each analysis then subjected 
to considerable further discussion. Prob- 
ably this information is merely going to 
complicate the discussion you already 
have, but you may be able to come up 
with an interpretation, or out of the sev- 
eral figures, uncover some information 
that will suit your immediate needs.—Ed. 
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Protective Lumber Treatment 
PERMATOX WR 


TOXIC WATER REPELLENT 


* * as 
One application does the trick! 
Prevents dimensional changes, such as swell- 
ing, shrinking or warping. 
Preserves the wood against decay, stain, 
termites. 
Provides a normal primed surface, free from 
discoloration, and suitable for the subsequent 
application of paint, varnish, putty, stains or 
other coatings. 
PERMATOX WR is economical to use, easy 
to handle, and positive in results. 
Effective on Sash, Frames, Millwork, Floor- 
ing, Siding, Doors and Trim. 
Valuable for protecting materials from ex- 
posure on the job. 


A. D. CHAPMAN & COMPANY, INC. 


333 North Michigan Ave., CHICAGO 
PORTLAND MEMPHIS 


NEW ORLEANS 


Poe, 


Protect exterior mill- 
work, doors, sash and 
frames, siding and 
flooring from decay, 
stain and termite at- 
tack, and also from 
swelling, shrinking or 
warping, by the use of 


PERMATOX WR. 


Protect interior floor- 
ing. millwork and 
trim ... and prevent | 
dimensional changes, 
warping or checking, 
by treatments of 
PERMATOX WR. It 


makes an excellent 





priming coat for paints 
or varnishes. 





Write for 
Bulletin 41-F 














This 


Mleororn Corporation 


“ the Kind of Lumber We're 
Sending to Uncle Sam 


We're producing at top speed to meet the needs of war; yet 
giving greatest care to every process of manufacture; produc- 
ing the same old Medford quality lumber—the preferred stock 
of dealers, builders, industrial users. And we're making every 
effort to supply the needs of regular customers when in line 
with Government limitation orders. 


Ponderosa Pine, Sugar Pine, Douglas Fir, White Fir 


Members Western Pine Assn., West Coast Lumbermen’s Assn. 
and West Coast Bureau of Lumber Grades and Inspection. 


MEDFORD CORPORATION 


Medford, Oregon 





The D OT mark $ 


the SPOT 7 





MONARCH 
on, YNI-POINT 
a RADIAL SAW 
ENTERS WORK AT 
SAME POINT 
IN TABLE 
REGARDLESS OF 
CROSS-CUT ANGLE 


Think what this means! No 
swinging arm to adjust. No 
need to move material, stops 
or gauges. Speeds up production enormously and at the 
same time gives far greater accuracy. 
Other Outstanding Features: 

. UNI-POINT has a telescoping Ram. No long arm to bump the 
head or block vision. 

UNI-POINT stops automatically at all common positions with 
snap-speed accuracy. 


- UNI-POINT locking features are in “safety zone" in front of and 
below the table. 

4, UNI-POINT guide fence is never mutilated on miter cuts—be- 

cause saw cuts through same spot—always. 


Write For Details. We also manufacture modern designed Saw Benches, 
Band Saws, Jointers, Planers, Lathes, Shapers, Mortisers, Sanders, Swing 
Saws, and a complete line of Saw Mill Machinery. Send for Catalog 55. 


won - 








AMERICAN SAW MILL MACHINERY CO 
HACKETTSTOWN, NEW JERSEY 


») { 
UNI-POINT RADIAL SAW 
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Purchase of Additional Mill and Timber Puts 
Mower In Big Producer Class 


Official announcement has just been re- 
leased by F. Edwin Mower, president of The 
Mower Lumber Co., Charleston, W. Va., of 
the purchase by that company of the com- 
plete sawmill operation and extensive timber 
holdings and mineral rights of the West Vir- 
ginia Pulp & Paper Co., located at and near 
Cass, Pocahontas County, W. Va. Transfer 
of this immense property, one of the largest 
transactions that has taken place in the 
hardwood industry in recent years, was ef- 
fected June 8 and ranks the Mower company 
as one of the largest hardwood producers in 
the country. Its production capacity will 
range between 50 and 60 million feet an- 
nually. 

Included in the sale were more than 71,000 
acres of virgin timber land; the mineral 
rights on an additional 70,000 acres: the 
lumber mill operation: the commissary de- 
partment and more than 200 buildings com- 
prising the town of Cass: and large farm 
acreage. The purchase price was not an- 
nounced. 

The mountainous timber lands contain un- 
told millions of feet of virgin hardwoods in- 
cluding birch, beech, white and red oak, hard 
and soft maple, ash, basswood, cherry and 
yellow poplar; also an immense acreage of 
fine spruce from which the company is now 
supplying many of the governmental needs 
for airplane and construction lumber. Com- 
bining these species with the walnut, butter- 
nut and other hardwoods included in hold- 
ings near their other operations, puts the 
Mower company in a position to furnish 
every species of various Appalachian hard- 
woods. 

The newly acquired buildings which house 
the double-band sawmill and planing mill ma- 
hinery were designed and built with a view 
to utmost working convenience and efficiency 
ror the employees. They are well lighted, 
and the ventilation and removal of planing 
mill dust has been provided for with a high 
powered blower system. In addition to the 
double 8-foot band saw mills, practically all 
ther known modern equipment for the pro- 
luction of lumber, timbers, flooring and lum- 
ber specialties, is in use at the Mower plants. 
There is a battery of 9 progressive Standard 
“Air-Flow” dry kilns having a total capacity 

360,000 treet. 


Th 








€ operation is streamlined from the 


woods to the finished product. Trainloads of 
logs are unloaded directly into the mill-pond 
from which they are skidded up into the band 
mill. From the sorting chains, rough green 
lumber is routed either directly to the dry 
kilns or the yard for air-drying, then through 
the planing or flooring mills. The finished 
products are taken to the covered, finished 
lumber storage sheds or directly to one of 
four loading decks. Each loading platform, 
flanked with railroad trackage on each side, 
has sufficient length to handle the loading of 
20 to 25 cars at a time. 

The operation has complete logging equip- 
ment for bringing logs from the woods to the 
mill. The company’s transportation facilities 
include more than 15 miles of standard gauge 
trackage, logging flat-cars, coal cars, and 5 


Right: Famous No. 12, 
said to be the largest 
4-truck shay-geared loco- 
motive in the World. 
Below left: View of the 
newly acquired mill, and 
right, dumping logs into 
the mill pond direct from 
the railroad cars. 


Lima locomotives which, being of standard 
gauge, handle all switching of cars in and 
out from the railroad main line which runs 
alongside the mill. One of these locomo- 
tives, known at Cass as “Number 12,” is said 
to be the largest 4-truck, Shay-geared loco- 
motive in the world. A fully equipped ma- 
chine shop and separate foundry provides for 
the maintenance of all equipment. 

At present all the Mower mills are being 
operated at capacity, with a large portion of 
the output going into direct or indirect war 
requirements. Mower timbers and lumber 
for the Navy and Maritime Commission are 
slated for use in the recently designed cargo 
ships; hardwood dimension and boards in 
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Army cots, truck bodies and other vital re- 
quirements. The two flooring units at Cass, 
plus the flooring plant at Charleston produce 
large quantities of hardwood flooring for 
cantonment and camp hospitals, recreational 
buildings, etc. In normal times, this mill 
also does a large specialty business in edged 
flooring for bowling alleys. 

The Mower company has been an Appa- 
lachian lumber operator in the West Virginia 
area for a number of years. Its original 
equipment includes an 8-foot band mill with 
planing mill and dry kilns at Omar, W. Va., 
a 15,000-foot daily capacity circular mill at 
Marmet, W. Va., and a flooring plant with 
dry kilns and planing mills at Charleston. 
In addition, this company controls the pro- 
duction and sales of other operations in this 
area. 

According to Mr. Mower, the company 
was facing an eventual cutting-out of their 
soft-textured Appalachian hardwoods in and 
around their other holdings and it was with 
a view to perpetuating the company’s opera- 
tions as long as possible, and to manifesting 





their faith and confidence in the future of the 
Appalachian lumber industry, that the Cass 
properties were purchased. 

The general office and sales headquarters 
of the Mower Lumber Co., will be main- 
tained in the Masonic Building, Charleston, 
W. Va. Sales for the Metropolitan New 
York and New England areas will continue 
to be handled through the New York sales 
office at 230 Park Avenue. 

Officers of The Mower Lumber Company 
are: F. Edwin Mower, President; D. H. 
Mower and D. R. Mower, Vice Presidents: 
M. T. Wallace, Secretary-Treasurer; M. C. 
Van Gorder, Sales Manager; J. F. Weber, 
Jr., General Manager. 
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Timber Owner 


A New York timber owner, F. D. Roose- 
velt by name, has sold some 2,000 oak trees 
from his holdings at Hyde Park to be used 
in the building of subchasers, mine layers 
and sweepers for the Navy. Timberman 
Roosevelt owns some 1,200 acres of forest 
lands; is a scientific and practical forester. 
Harry Hopkins told this page that the trees 
sold to the account of the Navy were care- 
fully selected, under the President’s own di- 
rection, according to principles of selective 
logging; both to market the ripe trees and 
to give the young growth light and air. The 
President’s holdings include a nursery or tree 
farm for the commercial growing of Christ- 
mas trees. 


Pressed Woods Find New Uses in 
War Economy 

One of the few large companies relatively 
unaffected by shortages of raw materials is 
the Masonite Corp., which is producing more 
than a million square feet of “Presdwoods” 
per day at its main plant in Laurel, Miss. 
Plant capacity there has been increased by 
30 percent. Operations are on a 24-hour day 
basis. 

Most of the Masonite volume was formerly 
used by the building trades. The demand for 
replacement materials has created new trade 
trends, and “Presdwoods” now are used in 
U. S. army tanks, signal corps trailers, 
arsenal shell holders, interior finishes for 
railroad equipment, street cars and_ busses, 
advertising displays, office equipment, in the 
communication field, and for stage and mo- 
tion picture sets. 

An outstanding example of the replacement 
trend is a new ice refrigerator, in which 
more than 90 pounds of steel have been 
saved by using “Presdwood.” The material 
is heat-resistant and rust-proof. When a 
similar type of enameled exterior finish is 
applied, the unit looks exactly like the orig- 
inal. 

Dies for aircraft parts are being made of 
“Masonite” semi-plastic die stock. Most dies 
are made with highspeed woodworking 
equipment, and have the added advantage of 
being six times lighter than steel. 

While a substantial part of Masonite’s cur- 
rent output is going into war housing the 
company is not in the field as a direct con- 
tractor. General Fabricators, Inc., have de- 
veloped a pre-fabricated demountable house 
which features “Presdwoods” and Masonite 
insulating materials. 





WIN HARBORS LUMBER CO. 


WEST COAST LUMBER 






Ponderosa Pine—Selects, Shop, Common. Mouldings and Cut Stock in Straight and Mixed 
Cars . .. Douglas Fir ... Twin Harbor Red Cedar Shingles. Plywood from famous Grays 
Harbor Timber. 








For 


vacation this year 
spend your time close to 
home. It's patriotic. Visit a 


wooded spot you have not 


Note 





seen for some time. 
how the trees have grown. 


Trees DO grow, you know. For over forty years KIRBY 
has been capitalizing on this 
fact. Forests have been 
watched, protected and nur- 
tured. Nature has been as- 
sisted by modern forestry. 


As a result, KIRBY forests are 





reproducing at a rate that will amaze you. 
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For future homes, too, the 
KIRBY organization will be 
ready with “A Wood for 
Every Purpose.” 


KIRBY LUMBER CORPORATION 


Southern Pine -- Hardwoods 
KIRBY BUILDING, HOUSTON, TEXAS 





Executive Offices: Aberdeen, Wash. 
Cargo Sales: Portland, Ore., Boston, Mass. 


ALL PACIFIC COAST WOODS 


All Orders Now Subject to L-121 Limitation 





Manufacturers 





Wholesalers 





Yard Stock, Factory Lumber, Industrial Items, Finish, 
Timbers, Siding. 


Rail Sales: Seattle, Wash., Chicago, Ill, Waco, Tex. 












Amemcanfiumberman 


- « « ASSOCIATIONS & CLUBS 





Wholesalers’ Executive Committee 


fiftieth annual convention 
at Pittsburgh, Pa., in June, President R. C. 
Herrmann of the National-American Whole- 
Lumber Association has announced the 
appointment of its executive committee to 
serve through the current year, to include 
the president, vice-presidents J. Lou DuPlain 
of Rockford, Ill., and Mark Finley of Phila- 
delphia, and the following directors: Horace 
A. Bailey, Boston; J. Arthur Currey and 
Edgar A. Hirsch of New York: Carl H. 
Kuhl, Portland, Ore.; Max Myers, Cleve- 
land; William Schuette, Pittsburgh, and C. 
N. Troutner, Richmond, Va. 


Following — its 


sale 


Pacific Division of Wooden Box 
Association Will Meet 

The Division, National Wooden 
Box will hold its second tri- 
annual meeting at the Palace Hotel in San 
Francisco, Calif., July 16. Among the sub- 
jects of discussion will be the ceiling prices 
on western shook which are expected to be 
specifically listed at that time by the OPA. 


Pacific 
\ssociation, 


Golden Anniversary Dinner 

ernest T. Trigg, president of the National 
Paint, Varnish & Lacquer Association, was 
honored the night of June 30 by the nation’s 
paint industry, with a dinner held in Phila- 
delphia, Pa., in celebration of his fifty years 
of service to the industry. The dinner was 
sponsored by the Philadelphia Paint, Var- 
nish & Lacquer and was at- 
tended by 350 leading paint manufacturers 
from all parts of the United States and Can- 
ada, as well as civic and industrial leaders 
in other lines. Dr. Allen A. Stockdale, of the 
National Association of Manufacturers, was 
guest speaker of the evening. 


Association, 


Mr. Trigg started his career in the paint 
industry in 1892 as an office boy with E. C. 
Haines, a paint manufacturer's representative 
in Chicago. In 1908 Mr. Trigg moved to 
Philadelphia to become general manager of 
John Lucas & Co.: in 1913 he was elected 
vice president, and in 1922 he became presi- 
dent of that company. He resigned the presi- 
dency of John Lucas & Co. in 1933 to accept 
the presidency of the National Paint, Varnish 
& Lacquer Association, with headquarters in 
Washington, D. C. Since that time, Mr. 
Trigg has devoted his entire time to the serv- 
ice of the paint industry nationally, and has 
established many new records for trade as- 
sociation work. 

Mr. Trigg was the recipient of many 
felicitations and tributes, among them a book 
containing testimonial letters from nearly a 
hundred leaders of the industry. 


Nylta Summer Outing 

An exceptionally large attendance, consid- 
ering these war times, turned out for the 
ninth annual summer outing of Nylta at 
Travers Island recently. Even though the 
weather man held the upper hand and pre- 
vented the entire sports program from being 
carried out, Chairman Frank Wagner and 
his committee are being congratulated for 
putting over such a successful outing under 


the most difficult conditions. Golf, a softball 
game, and novelty games in the form of bean 
hag, barrel ball, poker dart, and golf pitching 
kept the members busy. All prizes this year 
were books of War Savings Stamps. 


Missouri Dealers Discuss 
War Problems 

The Central Missouri Association of Re- 
tail Lumber Dealers and the Northeast Mis- 
souri Lumber Dealers’ Association sponsored 
a meeting at Boonville recently, to which all 
Missouri lumber dealers were invited. The 
purpose of the meeting was to clear up some 
of the disturbing factors to which retail 
lumbermen are subjected by government reg- 
ulations, low inventories, priorities, “freezes,” 
tire and gasoline rationing, truck restriction, 
credit control limitation orders, etc. Hy. 
Guhleman, secretary of the Central associa- 
tion and president of the Southwestern Lum- 
bermen’s Association, presided. 


Southwesterners Add Members 


Since June 15, the Southwestern Lumber- 
men’s Association, Kansas City, Mo., has 
added 27 firms to its roster, making a total 
of 142 new members for the first six months 
of 1942. Fifty-two of the yards joined the 
association during June. 


Texas Mill Managers 


The J. E. Stone Lumber Co., Nacogdoches, 
Tex., recently was host to 150 persons who 
attended the Texas Mill Managers’ Associa- 
tion’s business meeting, barbecue and dance 
at the Pine Woods Country Club. Sam 
Sellers, Keltys, president of the association, 
presided at the business session. 


Baltimore Hoo-Hoo 


Members of Hoo-Hoo Club No. 100, Balti- 
more, Md., feeling the need of some form of 
relaxation during the summer recess of the 
club, have hit upon golf as a suitable sub- 
stitute for the diversion provided by the 
regular gatherings. IF. Bowie Smith is 
chairman of the group, which holds biweekly 
competitions alternately on the grounds of 
the Rolling Road Club and the Hillendale 
Country Club. 


Shippers and Railroad Men Meet 


The Pacific Northwest Advisory Board 
held its fifty-first regular meeting at Seattle, 
Wash., on June 26, with more than 300 ship- 
pers and railroad men attending. 

K. C. Batchelder, traffic manager of the 
West Coast Lumbermen’s Association, and 
president of the Pacific Northwest Advisory 
3oard, presided over the morning session of 
the meeting. F. P. Borden, traffic manager, 
Douglas Fir Plywood Association, Tacoma, 
Wash., and H. A. Gillis, traffic manager, 
Western Pine Association, Portland, Ore., 
were speakers. 

Modern war depends solely on mass pro- 
duction and transportation, and in both fields 
America holds supremacy, John W. Fitz- 
gerald, vice chairman of the Eastern Rail- 
road Presidents’ Conference, committee on 
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public relations, told the audience. He said 
that since 1921 railroads have spent more 
than 10 billion dollars for equipment and ex- 
pansions. He revealed that in the first three 
months of this year the railroads moved 
almost as many troops as were moved in the 
first eight months of World War I. He also 
said that the continued co-operation of vari- 
ous departments of the Government and of 
the shipping and traveling public is neces- 
sary to continue the present high standards 
of efficiency of transportation to meet war- 
time demands. 

H. D. Smith, executive secretary of the 
board and western zone traffic manager of 
Weyerhaeuser Sales Co., Tacoma, Wash., 
forecast a movement of 272,536 freight cars 
in the third quarter of this year as compared 
with 259,426 in the same period a year ago, 
for Oregon, Washington, and northern Idaho. 
Prospective loadings of lumber and forest 
products for the third quarter of 1942 are 
184,080 cars, an increase of 7.5 percent over 
the same period last year. 





Reporting to a meeting of the Southeast- 
ern Shippers’ Advisory Board at Atlanta, 
Ga., recently, A. W. Vogtle of Birmingham, 
Ala., president of the National Association 
of Advisory Boards, assured the shippers 
that threat of a rail transportation shortage 
this year has been eliminated and told them 
that voluntary methods of averting the war- 
time danger are producing results. He said 
his confidence was based on the more efficient 
utilization of freight cars and other accom- 
plishments through shipper-carrier co-opera- 
tion, as well as measures still planned. He 
warned that preparation must be made “for 
greater tasks ahead” and said, “We must 
discard all inefficiencies. Ordinary practices 
must yield.” 

Among those present was J. S. Farish of 
Jacksonville, trafic manager of the Southern 
Cypress Manufacturers Association. 

Reports submitted by various commodity 
committee chairmen showed that Southeast- 
ern carloadings during the quarter year be- 
ginning July 1 are expected to be 3.9 per 
cent higher than a year ago. The forecast 
totaled 855,160 cars as compared with actual 
loadings amounting to 823,129 during the 
same period last year. 


National Plywood Distributors 
Organize 

The National Plywood Distributors As- 
sociation was organized at a meeting at the 
Edgewater Beach Hotel in Chicago on June 
12. Plywood distributors from all sections 
of the country were represented. 

This group is uniting to further facilitate 
their prosecution of the war effort. It is 
felt that the jobbers have a most vital func- 
tion to perform. The ability to draw on their 
stocks for quick shipment has enabled in- 
numerable war plants to increase production 
and execute war orders much more quickly 
than if they had been forced to wait for mill 
shipment. 

The following officers were elected: 

President—Don L. Davis, Aetna Plywood 
& Veneer Co., Chicago, Ill. 

Vice president—Hal Keely, 
Plywood Co., Pittsburgh, Pa. 

Treasurer—Louis Riecke, 


Hal Keely 





Tulane Hard- 


wood Lumber Co., New Orleans, La. 
Secretary—Ted Thompson, Plywood De- 
troit Co., Detroit, Mich. 
The association will eventually open an of- 
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Carefully-Manufactured 
Lumber That Meets 
Modern Construction Needs 


We offer the Genuine North- 
ern White Pine, for which 
there is no substitute. All 
Rainy Lake lumber is cut 


@ NORTHERN parca a ha ig 
ogs. Kiln-dried in 
PINE LATH Mo 


Moore cross-circulation 
kilns. Shed Stock, Pattern 
and Flask Lumber, Finish, 
Siding, Sheathing, Lath, 
Crating. 


RAINY LAKE LUMBER CO., Ltd. 


Selling the Products of J. A. Mathieu Limited, Rainy Lake, Ont. 
SALES OFFICE: 1304 CONWAY BLDG., CHICAGO, ILL. 
OTHER SALES REPRESENTATIVES: 

Fred Walker, Virginia, Minn.; W. R. Gillett, Eau Claire, Wis.; Winton Lum- 
ber Sales, Minneapolis, Minn.; Central States Lumber Co., Janesville, Wis. 


@ NORWAY 
PINE 


@ MIXED CARS 








Oregon Lumber Company, with its record of more 
than half-a-century of service to lumber buyers, offers 
its famous “John Day” line of Ponderosa Pine; also 
“Mount Hood" Douglas Fir. 


Here are modern mills, up-to-date kilns and new-day 
methods of manufacture. And here are lumber prod- 
ucts of surpassing quality and unfailing dependability. 


Mixed Car shipments of Ponderosa Pine Yard and 
Shed Stock, Bevel Siding, Lath, Dimension, Mouldings, 
Straight and Mixed Cars of Knotty Pine Paneling, Fac- 
tory Lumber, and 4/4 Cut Stock may be obtained 
through our Baker, Oregon, Sales Office. 


“Mount Hood” Fir is sold through our Dee, Oregon, 
Sales Office. 


Member Wester Pine Association 


from America’s 
Largest 
Door 
Manufacturer! 


No RED TAPE—NO DELAY. You can get as 
many famous Wheeler Osgood doors as you need 
for any of the thousands of war housing projects. 
Deal with Wheeler Osgood and you are doing busi- 
ness with a concern capable now —as for the past 
52 years—of completely supplying your every need 
for doors. Interior doors. Exterior doors. Doors of 
Fir—one of the world’s finest woods for door manu- 
facture. Fir is uniform, super-strong, rot-proofed by 
nature and highly resistant to marring. 


Remember—Wheeler Osgood can fill your whole order for 
doors now —no matter how big or how varied the order is. 


COLOR GRADED— Now you can speed up the handling of 
war housing orders. Wheeler Osgood’s sensational new ‘“‘Color- 
Grading” system for doors shows you at a glance the grade, 
style, size and surface of every door in stock. Each door bears 
a distinctive colored label attached to the bottom rail. On 
DeLuxe Grade A doors this label features the famous Wheeler 
Osgood guarantee. 





COLOR GRADING 
CU wittieroscoon sss: 


DE LUXE GRADE A— Bright blue label bearing the grade, 


size, style, surface and guarantee! Helps customers recognize 
quality. 


WHEELER OSGOOD “boor 
MASTER GRADE B — Bright red label, bearing grade, size, 
style and surface. 


@ Wheeler Osgood “Color-Graded” Grade A and B Douglas 
Fir house doors are built in strict accordance with U. S$ 











Department of Commerce Standards CS73-38 and CS91-41. 


WHEELER OSGOOD DOORS 


= 
Wheeler Osgood Sales Corp. 


Ciaik FREE 3220152028 0 0 


Gentlemen: Please send me free literature 
on Wheeler Osgood ‘‘Color-Graded’’ Doors. 





A COMPLETE LINE OF INTERIOR 
AND EXTERIOR DOORS 
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fice in Chicago, where the business secretary 
of the association will be located. Until this 
office is established communications should 
be addressed to any of the officers of the as- 
sociation. 

The next meeting of this association will 
be held the early part of September ; formal 
announcement will be made later. 


Cloverland Club Plans Annual 

Cloverland Retail Lumberman’s Club, 
through its secretary, E. E. Dickson, Iron 
Mountain, Mich., has advised that its annual 
meeting this year will be held Saturday, 
July 25, at Crystal Falls, Mich. Election of 
officers will take place. Final touches are 
being put on a helpful and enjoyable pro- 
gram. The ladies are also invited, and an 
interesting program is being planned for 
them as well. 
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Maritime Lumber Bureau Annual 


The Maritime Lumber Bureau held its 
third annual general meeting in Moncton, 
N. B., recently, with the chairman, C. G. 
Hawkins, presiding. There was a good turn- 
out, with lumbermen present from most of 
the districts of New Brunswick and Nova 
Scotia, and representatives from Quebec, 
United Kingdom, and United States as 
guests. Highlights of the session were the 
presence of the Canadian timber controller 
and Chief Inspector William H. Nelson of 
the National Hardwood Lumber Associa- 
tion, Chicago, both of whom addressed the 
meeting. 

The chairman and secretary-manager sub- 
mitted their reports. Chairman Hawkins in 
his report expressed a strong belief in the 
value of organized effort and said the bureau 





Beetle Control While Permasan is Scarce 
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@ At the first sign of beetle damage, treat the 
infested lumber with Permasan if available. If 
not, destroy it—oldest stock first. 


In normal times Permasan is a highly effective and economical help to 
the lumber industry in its fight to control the lyctus and other “powder 
post” beetles—pests which government entomologists estimate cost the 


industry $35,000,000 a year. 


Now, however, chlorine and phenol, the raw materials from which Permasan 
is made, are vitally needed for the war effort. Supplies of Permasan are 
limited. And the lumber industry must depend largely on good house- 
keeping alone to check beetle damage. 

Chief among the good housekeeping measures that will help YOU cut 
YOUR share of the pests’ $35,000,090 toll are these: 


Inspect yards and storehouses at regular intervals — with an 
ever-watchful eye on untreated, stored lumber. 


Destroy all debris, favorite breeding spot for insects. 


At the first sign of beetle damage, treat the infested lumber with Permasan 
if available. If not, destroy it—oldest stock first. 


Both Permasan and Permasan 116, the water repellent form, are being used 
on lumber for construction jobs vital to the war program and preference 
ratings can be obtained. If you have such a rating, therefore, you will 
have a better chance of filling your requirements by extension of the 
rating to us. For the latest information on whether Permasan is available 
for anti-beetle duty in your yard, inquire: MONSANTO CHEMICAL COMPANY, 
Organic Chemicals Division, St. Louis, Missouri. 








MONSANTO. 
CHEMICALS 


SERVING INDUSTRY... WHICH SERVES MANKIND 
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QUICK FACTS TO REMEMBER ABOUT PERMASAN 


1 Permasan is 5% pentachlorophenol (minimum), 5% non- 
volatile solvent, 90% selected petroleum distillate. 


2 Highly toxic to both larvae and adult beetles. 
3 Easily applied. 
4 Shipped in 55-gallon drums or tank cars. 
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should endeavor now to prepare for the post- 
war situation. He said his own connection 
with trade organization work over a period 
of years has convinced him that the founda- 
tion of any sound organization must be based 
on the widest support that can be obtained 
from the entire industry. Such a broad basis 
of support enables an organization to produce 
maximum benefits for one and all. He said 
he would go even further by stating that 
sound organized effort should depend for sup- 
port not solely upon the industry only, but 
that efforts should continually be made to 
obtain and increase the interest and support 
of the public generally and of governmental 
authorities. To command this wide basis of 
support from the industry and without, such 
organized effort must necessarily have a pro- 
gram that will be of benefit to all within the 
industry and not merely serve the interests 
and needs of any particular group. 

The Canadian timber controller outlined 
conditions in the United Kingdom market 
and prospects for Canadian and Maritime 
shipments overseas. 

Chief Inspector Nelson of the National 
Hardwood Lumber Association stated that 
the association was prepared to establish a 
maritime inspection service if sufficient hard- 
wood production would be available for grad- 
ing. The association would undertake to 
educate sawyers in regard to manufacturing 
and shipping on a graded basis. He consid- 
ered that the time was opportune for the in- 
dustry to find out whether a greater yield 
could be obtained by the adoption of grades. 

A nominating committee appointed by the 
chairman brought in the following slate of 
officers and directors for the coming year, 
which was approved by the meeting: 

Chairman—G. P. Burchill. 

Vice chairman—R. E. Dickie. 

New Brunswick directors: John E. Sayre, 
G. H. Price, G. P. Burchill, W. E. Golding, 
Colin MacKay, R. G. MacFarlane, H. E. 
Pelton, J. F. Champoux, H. J. Flemming, 
and J. D. Hickman. . 

Nova Scotia directors: J. R. Bigelow, C. 
G. Hawkins, R. A. MacGregor, R. E. Dickie, 
G. R. Lordly, C. E. MacCulloch, M. E. Mul- 
lins, L. Bienvenu, A. B. Smith, and R. A. 
Jodrey. 

Following the afternoon meeting, an in- 
formal dinner was held with the new chair- 
man, G. P. Burchill, presiding. It was a 
pleasant and enjoyable affair and provided 
a happy ending to the session. The timber 
controller gave a most interesting talk on his 
experiences during his recent trip by bomber 
to England and a vivid account of the spirit 
and bravery of the English people and their 
determination to win through. 

After the close of the dinner, the chair- 
man called a short meeting of the new board 
of directors. Plans were made to extend the 
program of the bureau to include all forest 
products activities. 


Coming Conventions 

July 16—Pacific Division, National Wooden 
Box Association, Palace Hotel, San Fran- 
cisco, Calif. Second tri-annual meeting. 

July 25—Cloverland Retail Lumberman’s 
Club, Crystal Falls, Mich. Annual. ; 

Aug. 19-20— Western Pine Association, 
Palace Hotel, San Francisco, Calif. Semi- 
annual. 

Sept. 9-10—Concatenated Order of Hoo- 
Hoo, Schroeder Hotel, Milwaukee, Wis. 
Annual. 

Sept. 24-25—National Hardwood Lumber 
Association, La Salle Hotel, Chicago. 
Annual. 
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In Active Service 


Axel Oxholm, managing director of Pa- 
cific Forest Industries, Inc., Tacoma, Wash., 
has been granted a leave of absence by that 
plywood export concern to become a major 
in the United States Army for the duration. 
He left Tacoma June 22 for Washington, 
Db. C., to report for assignment to Lt. Gen. 
B. B. Somervell in charge of services of 
supply. He has held a commission in the 
Officers’ Reserve Corps since World War I. 

Northern California lumbermen recently 
going into the armed forces include Charles 
Causse, sales department, The Pacific Lum- 
ber Co., San Francisco, to Fort Ord; Rob- 
ert C. Hales, credit and order department, 
The Pacific Lumber Co., San Francisco, 
cadet in army air force; George Whitlach, 
Melrose Lumber Co., Oakland, to McClel- 
lan Field; John G. Ziel, lumber importer 
and exporter, San Francisco, lieutenant in 
the navy, and Robert Christensen, Star Lum- 
ber Co., Stockton, completing aviation in- 
structor’s course at Carson City, Nev. 

Ralph Hanson, formerly a field agent for 
Red Cedar Shingle Bureau, during which 
time he served in virtually every State in the 
Union, and later a member of the bureau’s 
Seattle, Wash., staff, has been promoted to 
the rank of major in the United States 
Army. He is now stationed in Texas. 

George W. “Bill” Barlow, auditor for 
Anderson-Middleton Lumber Co., Aberdeen, 
Wash., has been commissioned a captain in 
the United States Army. He left June 19 
for “active duty on the West Coast,” the 
day after returning from Washington, D. C., 
where he received his commission. He was 
the second member of the Anderson-Middle- 
ton staff to receive a commission, Charles 
Middleton having been made a captain in 
the army a few weeks previously. 

Douglas B. Jones, of the Buffalo, N. Y., 
office of R. T. Jones Lumber Co., has been 
sworn in as an ensign of the United States 
Coast Guard and is now awaiting orders. 
His brother, H. Morton Jones, Jr., is leav- 
ing for Fort Niagara, N. Y., to join the 
cavalry branch of Army service. 

James “Jimmie” Herron, who captured the 
world’s log rolling championship in 1938 and 
again in 1940 and 1941, did not go to Glad- 
stone, Mich., to defend his title this year. 
Reason? He enlisted in the United States 
Coast Guard at Portland, Ore., June 30 and 
was ordered to the Coast Guard quarters at 
Sonneville for training. 


Personal Items 


Mason E. Kline, general sales manager, 
Union Lumber Co., San Francisco, Calif., 
recently returned from a four weeks’ busi- 
ness trip to eastern States. 


Ralph R. Steele, Stokes & Steele Lumber 
Co., San Francisco, Calif., is visiting mills 
and connections in Washington and Oregon 
on a combined business and pleasure trip. 


The annual jamboree of the Lieber Lum- 
ber & Millwork Co., Neenah, Wis., was held 
June 25 at Ridgeway Golf Club, with Otto 
Lieber, head of the firm in charge of the 
program. 


A new shop and mill building is being 
erected at 6800 South Victoria avenue, Los 
Angeles, Calif., for Pacific Mill & Lumber 
Co., to cover an area of 60x100 feet and to 
cost $4,800. 

R. T. Jones Lumber Co., North Tona- 
wanda, N. Y., lately received a white pine 
cargo of 1,800,000 feet, one of the largest 
lumber cargoes to be brought down the 
Great Lakes in years. 

Fred Hallett, long associated with the 
Shepard & Morse Lumber Co., in charge of 
sales at its Boston office, has resigned effec- 
tive July 6, to accept a position in the law 
department of United Drug Co. at Boston. 

Harry O. Boothman of The Wooden Box 
Institute, Pacific Division, National Wooden 
30x Association, Los Angeles, Calif., is on 
temporary leave from his western duties to 
work with the staff of the National Wooden 
Box Association in Washington, D. C. 








Formal dedication of the Arkansas Tree Farm 
System by Governor Homer M. Adkins pro- 
duced a gratifying and helpful impact upon 
many thousands of people who were not aware 
of the efforts being made in the forest products 
industries to assure perpetual forests. More 
than 1,100 persons, mostly south Arkansas 
woodland owners, attended the dedication. A 
number of large and small owners of private 
woodlands initiated this program to keep 
Arkansas forests on a perpetual basis. Protec- 
tion against fire losses and adoption of selec- 
tive harvesting can add as much as 25 percent 
to the total of new wood grown annually in 
Arkansas 





The Bear Lumber Co., Montgomery, Ala., 
has been awarded a $140,000 contract for 
construction of a 44-unit low-cost housing 
project at Montgomery, so the. Federal Pub- 
lic Housing Authority announced. The time 
limit is 120 days. 

The wholesale lumber firm of C. W. Bodge 
& Co. Buffalo, has moved from the Armco 
Building, on Elmwood Avenue, to the Frank- 
lin Building, 493 Franklin Street. Mr. 
Bodge is on a week’s fishing trip at Sharbot 
Lake, in eastern Ontario. 


Aird Flavelle, president Thurston Flavelle, 
Ltd., Port Moody, B. C., prominent B. C. 
lumber manufacturer, and Mrs. Flavelle, cel- 
ebrated their 25th wedding anniversary at 
Pictou, N. S., with their son, Lieut. W. E. 
Flavelle, of the Royal Canadian Naval Vol- 
unteer Reserve, who is stationed at Pictou 
while his ship is being refitted for further 
Atlantic Coast services. For more than a 
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year young Flavelle has been serving as offi- 
cer on a corvette on Atlantic patrol and con- 
voy service. 


Gamerston & Green, wholesale lumber 
dealers, Oakland, Calif., have moved their 
yard to 2001 Livingston Street, where the 
company purchased a site approximately two 
acres in extent. The move was necessitated 
by the navy taking over the industrial area 
of the former location. 

George C. Cornitius, George C. Cornitius 
Hardwood Co., San Francisco, Calif., re- 
ports the March delivery of a shipment of 
Philippine mahogany which had left the 
Philippines just before Dec. 7, and which 
was four months on the way by an indirect 
route. 


Leslie K. Andrews, member of American 
Lumber & Treating Co.’s New York office, 
has been transferred to the organization’s 
San Francisco sales staff, it was announced 
this week. Mr. Andrews’ position will be 
filled, effective July 1, by Robert T. Shipp 
of this national wood-preserving company’s 
Jacksonville, Fla., office. 

Adolph L. “Otto” Weber, of Tacoma, 
Wash., retail sales staff of St. Paul & Ta- 
coma Lumber Co., has been appointed sec- 
retary of Tacoma Lumbermen’s Club, to 
succeed William R. Garnett of the sales staft 
of the same firm who has been granted a 
leave of absence from his duties as secre- 
tary of the club to join the army. 


Briefs 


Officials of Union ‘Lumber Co., Fort 
Bragg, Calif., have announced that campers, 
fishermen, and hunters may use company 
property for recreational purposes provided 
a pass is secured in advance at the main 
office in Fort Bragg. . . . Combs Lumber 
Co., Lexington, Ky., has the order to erect 
a $183,000 war school building there, to be 
used to train students at the army signal 
corps depot near Lexington. ... A group 
of Rotary Club members toured the Saginaw 
& Manistee Lumber Co. mill in Flagstaff, 
Ariz. . . . Brookfield Lumber Co., Astoria, 
Ore., opened a new downtown store... . 
Western Reserve Lumber Co., Cortland, 
Ohio, had $60 worth of paint brushes, 30 or 
40 gallons of paint, a typewriter, an adding 
machine, 10 gallons of roof coating, 20 gal- 
lons of varnish and an alarm clock, totaling 
$500, stolen... . A. P. Schantz Lumber Co., 
Lexnigton, Ill, is making extensive improve- 
ments in its office. . . . Bass-Royce Lumber 


'Co., Caddo Mills, Tex., has remodeled its 


store and office building and now have fine 
wallpaper and paint display rooms. 


Creosoting Plants Change Hands 


The purchase of American Lumber & 
Treating Co.’s Joplin, Mo., and DeRidder, 
La., creosoting plants by the Long-Bell Lum- 
ber Co. has been announced by J. F. Linthi- 
cum, president of the American Lumber & 
Treating Co. Long-Bell officials formally 
took possession of the plants July 1. 

Both plants were built in 1937 by the 
American Lumber & Treating Co. to be 
operated under contract with Long-Bell for 
pressure-treatment of the lumber company’s 
products. After a four and one-half year 
period, Long-Bell elected to exercise a pur- 
chase clause in the contract. The Weed, 
Calif., plant owned by the American Lumber 
& Treating Co. and operated under a partial- 
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SPoKANE Pine window ~ 
and door Frames, Package 
and Lineal Trim, Mould- 
ings, Lath, Cut Stock, etc. 
are produced from choice 
Ponderosa and Idaho 
White Pine in modern 
mills equipped with up-to- 
date machines. Spokane 
Pine Frames can be fur- 
nished Permatol - treated, 
bearing the brand of 
NDMA, signifying minimum 
standard approval of Na- 
tional Door Manufacturers’ 
Assn. 





Member Nat’! Door 
Mfrs. Assn. 
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K-D FRAMES and TRIM 
FOR WAR PROJECTS 


Those engaged in furnishing 
materials for war construc- 
tion projects will be pleased 
to know that we have shifted 
our operations to furnish 
such items of millwork as 
we manufacture in the line 
of Knock-Down Frames and 
Trim to meet the special re- 
quirements of war construc- 
tion projects. 


While in the past we have 
devoted our attention mainly 
to stock millwork, we are 
now ready and anxious to 
serve anyone desiring spe- 
cial material and will be 
pleased to furnish prices on 
receipt of details and speci- 
fications. Address Spokane 
Pine Products Company, 
Spokane, Washington. 


Spokane Pine 
Products Co. 


Lake Lumber Co. 


Spokane, Washington 


We challenge you to. buy better flooring per dollar than Ozark Oak Flooring, pro- 
duced from long- ene ing Ozark Mountain Oak. Put us to the test on your next order. 
Let Ozark Oak Flooring's quality and value help you line up re-floor over old floor 


jobs, or to get the flooring business on war worker homes. 


Act today! Send for FREE sample of Ozark Oak Flooring — With Prices. 
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capacity contract with the Long-Bell Lum- 
ber Co. is not affected by the DeRidder and 
Joplin sale. 

Albert D. Burk, superintendent of the 
Joplin plant since 1939, has been advanced 
to managership of American Lumber & 
Treating Co.’s Shreveport plant. G. J. 
Chasteen, DeRidder manager, has been made 
assistant superintendent at the company’s 
Wilmington, Calif., plant, largest unit in 
the organization. 

The DeRidder and Joplin operations dif- 
fered from the eleven other plants in the 
American Lumber & Treating Co. organiza- 
tion in that only creosote was used as a 
preservative and the major output was con- 
fined to poles, piling and timbers. At the 
others in the treating company chain there 
are two processes—Wolmanizing (to pro- 
duce Wolmanized Lumber) as well as creo- 
soting—and a more varied output. 


Expands Operations 


The Ivory Pine Co., lumber manufacturer 
and wholesaler of Klamath Falls, Ore., has 
gradually been expanding its operations dur- 
ing the past year. The company operates 
an electric sawmill plant at Bly, Ore., east 
of Klamath Falls. Last year it purchased 
the Odell Lumber Co. plant at Mowich, 
Ore., on the Southern Pacific and Willa- 
mette highway about fifty miles south of 
Bend. The Bly plant cuts Ponderosa pine : 
the Mowich plant is a fir operation. 

Last January the company purchased the 
plant of the Wood Refining Co. at Los An- 
geles, located at 3515 Union Pacific Ave. 
This is a molding mill, and is in charge of 
Thomas Wilson, manager. Mr. Wilson was 
formerly in the sales department of the 
Southwest Lumber Mills, McNary, Ariz., 
and later was sales manager for Feather 
River Pine Mills at Feather Falls, Calif. 

The Ivory Pine Co. of Klamath Falls, 
also operates a wholesale business which 
amounts to about 50 percent. This business 
was started there in 1933. Gus Luellwitz 
of the Globe Lumber Co., Los Angeles, is 
president of Ivory Pine Co.; E. B. Ivory is 
vice president and general manager; and 
Ed Hamacher is sales manager. 


New Pulp and Paper Chief 

Gardner H. Chidester, for the past 16 
years closely associated with sulfite and 
semichemical pulping process investigations 
as a member of the U. S. Forest Products 
Laboratory’s Division of Pulp and Paper, 
Madison, Wis., has been appointed chief oi! 
that division, it is announced by Director 
Carlile P. Winslow. Mr. Chidester succeeds 
the late C. E. Curran. 


New Research Laboratory 
Weyerhaeuser Timber Co. has started 
construction of a $100,000 wood products 
research laboratory in Longview, Wash. 
Lumbermen declare it will be one of the 
largest private laboratories of its kind in 
the United States. The building, a two- 
story affair, will be entirely of wood con- 
struction. It will be T shaped. The main 
part will be 117 by 59 feet and the wing 
will be 49 by 21 feet. Seven laboratories 
will be located on the second floor. The 
ground floor will be used for pilot plants 
and the housing of heavy equipment. It will 
have a 20 foot ceiling leaving room for 
mezzanine levels when required. Construc- 
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tion is expected to be completed in August. 

The laboratory will be used to conduct 
tests designed to find new uses for woods 
that grow in Pacific Northwest forests, with 
much emphasis being placed upon plastics 
and greater utilization of parts of timber 
trees for which there are no present uses. 

The staff of approximately 30 technicians 
that will be stationed at the laboratory will 
be under the direction of Clark C. Heritage, 
at present technical director of the Wood 
Conversion Co., Cloquet, Minn., a Weyer- 
haeuser concern. A close integration of de- 
velopment activities will be maintained be- 
tween the Longview laboratory and the one 
at Cloquet. 


Incorporations 


VIRGINIA. The Plains—Piedmont Feed & 
Lumber Corp. has been chartered to conduct 

lumber, timber and pulpwood business. Wil- 
liam H. Leachman of Washington, D. C., is 
president. 

WASHINGTON. Raymond — Willapa Shingle 
Co.; $50,000. Incorporators: Harry O’Donnell, 
Cale Craft, William Westover, and Flora 
O'Donnell. 

CANADA, BRITISH COLUMBIA. Vancouver 

Burke Lumber Co. Ltd., 8708 Yukon St., in- 
orporated under the B. C. Companies’ Act; 
$150,000. Sawmill proprietors. 

Vancouver — Minto Sawmills, Ltd. incorpo- 
rated under the B. C. Companies’ Act. Regis- 
ered offices are at 1011 Rogers Building; capi- 
alized at $100,000. Sawmill owners and 
operators. 


Business Changes 


ARKANSAS, Clarksville—Luther H. King has 
nnounced that he has sold his lumber busi- 
ess, including sawmills, planing mills and 

mber, to the Chidlow Box & Crate Co., of 
Shreveport, La. 

Cove—Cove Lumber & Supply Co. sold by 
Kelsey H. Skinner to J. M. Bryant & Sons Co., 
Inec., of Clarksville, Ark. The sale included 
he planing mill and sawmill, an office build- 
ng, store and service station, and extensive 

mber stands in this vicinity, according to the 
innouncement. The Bryant company plans 
he installation of new machinery and other 
mprovements. 

CALIFORNIA. Los Angeles—Richardson Lum- 
ber & Wrecking Co. succeeded by Eastern Ave- 
1ue Building Supply Co. 

Meyers—C. G. Celio & Sons, Inc., succeeded 
by Placerville Lumber Co. 

FLORIDA. Daytona Beach—Edward J. Wal- 
ton, joint owner with William H. Richardson 
f the McClellan Novelty Works, has purchased 
Richardson’s interests. 

Tallahassee — Tallahassee Lumber Co. suc- 
eeded by Brooks-Scanlon Corp. 

KANSAS. Eudora—Lothholz Lumber Co. suc- 
eeded by Burgner-Bowman-Matthews Lumber 


oO 

MINNESOTA. Racine—Jas. A. Smith Lum- 
ver Co. sold local yard to Hayes-Lucas Lumber 
Co. of Winona, Minn. 

MISSOURI. Kansas City—Burd-Miles Lumber 
Co. changed corporate name to Miles Lumber 


NEBRASKA, Rulo—Dannen-Richardson Lum- 
ver Co. succeeded by Rulo Lumber Co. 

NEW JERSEY. Newark—Medlin, Myers & 
sindsley, Ine., succeeded by Medlin Lumber 


NEW YORK. Troy—Jacob Pulenskey advises 
hat he has sold the Bayer McConihe Co. here 
» John Callahan, of the Callahan Lumber Co., 
it Hoosick Falls, N. Y., who has been in pos- 
ession since March 26. 
OKLAHOMA. Apache—Gordon White Lumber 
Co. succeeded by Fox Rig & Lumber Co. 
OREGON. Eugene—Landis & Williams Lum- 
er Co. succeeded by Clifford Williams. 
TEXAS. Shamrock —Canadian Lumber Co. 
hanged name to Shamrock Lumber Co. 
WEST VIRGINIA. Cass—West Virginia Pulp 
*« Paper Co. hardwood mill and timber hold- 
ngs succeeded by Mower Lumber Co. The 
West Virginia Pulp & Paper Co., however, will 
continue its pulo and paper business. 
CANADA. BRITISH COLUMBIA. Vancouver 
The Quality Lumber Co. Ltd., 75 East Pender 
St.. has made formal application for change 
i name of the firm to the Allouette Lake Tim- 
ver & Mills Lumber Co. Ltd. 


New Ventures 


MAINE. Augusta—H. E. Totman & Son, a 
partnership, formed by Howard E. Totman. 
who retired from the Gardiner Lumber Co. of 
Providence, R. I., last August, and his son, 
J. C. Totman; they will deal in softwoods. 


Casualties 


CALIFORNIA. Lookout—Davis Creek Lum- 
ber Co. sawmill destroyed by fire, with loss esti- 
mated at $100,000, partly covered by insur- 
ance. Other buildings and 3% million feet of 
lumber in the mill yard were saved. 

E ILLINOIS. Sterling—Moses Dillon Lumber & 
Coal Co. yard and office building destroyed by 
fire, with loss estimated at $100,000. 

TEXAS, Douglassville—J. A. Parker planing 
mill, finished lumber shed with 200,000 feet of 
lumber, a dwelling house, and a small barn 
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destroyed by fire, with loss estimated at $15,000; 
dry kiln and commissary saved, 

Tyler—Martin Lumber Co. planing mill, dry 
kiln and stored lumber destroyed by fire, with 
damage estimated between $8,000 and $10,000, 
with no insurance. Sawmill was saved. 


New Mills and Equipment 


IDAHO. St. Maries—St. Maries Lumber Co. 
being repaired and will resume operations under 
ownership of L. R. Pugh and E,. J. Murphy. 

MICHIGAN. Montague—Lyons & Eilers are 
constructing a sawmill on White Lake. 

OREGON. Redmond — Ponderosa Mouldings, 
Inc., is constructing a 30x60-foot addition to 
its plant here. 

Ukiah-—Leonard Brown and Leslie Hoxie are 
erecting a new sawmill here at a cost of 
$16,000; it will cut 30,000 board feet of lumber 
each 8-hour shift. 


Obituaries 

GEORGE S. AGNES, 59, who for seven- 
teen years was manager of the Seth Noble 
Co. yard at O'Neill, Neb., and later man- 
aged a yard at Petersburg, dropped dead 
on June 27 at the Joyce Lumber Co., Nor- 
folk, Neb., where he was employed as a 
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salesman. He is survived by his widow, 
three daughters, and a son, who is in the 
Coast Guard. 


CORWIN E. ALLEN, 63, co-owner of the 
Pinconning Lumber Co., Pinconning, Mich., 
died recently after an illness of eight 
months. Prior to becoming affiliated with 
the Pinconning Lumber Co. six years ago, 
he had been a manufacturers’ representa- 
tive of the Lehon Co., Chicago, for twenty 
years. Survivors include his widow and 
a daughter. 


EUGENE B. CAUSEY, 75, for many 
years one of Memphis’s best known soft- 
wood retail and wholesale dealers, died 
in that city on June 28, after an illness 
of three years. Mr. Causey went to Mem- 
phis to enter the lumber business. He 
started with the Lee Lumber Co., then 
was one of a small group to form the 
DeSoto Lumber Co. in 1899. Of that com- 
pany he was sales manager for 25 years, 
and later president. Subsequently he en- 
tered the wholesale softwood lumber busi- 
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ness as the E. B. Causey Lumber Co. 
which he conducted until his fatal ill- 
ness. He leaves his widow, two sons, 
four sisters, and a brother. 

DANIEL CLINGER, JR., 60, well known 
Milton, Pa., lumber dealer, died recently 
from a heart attack. In 1907, on the re- 
tirement of his father from business, he 
became a partner with his’_ brothers, 
George and Harry, in D. Clinger Sons, of 
which he became sole owner and man- 
ager in 1926. He was prominent in fra- 
ternal circles. A widower, Mr. Clinger 
is survived by a daughter and a _ son, 
Daniel, Ill, who was associated with his 
father in business. 

JAMES HOUSTON CURRY, 72, lumber- 
man of Shawneetown, I1l., for nearly half 
a century, died suddenly of a heart at- 
tack recently. Mr. Curry had disposed 
of his sawmills during the last several 
years, but continued to operate his retail 
lumber yard and builders hardware store. 
He is survived by a daughter, a grand- 
daughter, and a brother. 


ALEX M. DAVIS, 72, retired lumber- 
man, died recently. He formerly operated 
a lumber mill at Faith, Ark., and was 
also head of the Davis & Sadler Lumber 
Co. at Pine Bluff. He is survived by his 
widow, three daughters, and a son. 






FORA | 
GOOD DAYS 
WORK IN 







GETA 





SLEEP AT 
HOTEL 


“lennox 


You work better when you rest better. 


That's why trevel-wiee beslneumen GARDNER B. GUNNISON, 66, head of 
‘ ° the Gunnison Lumber Co., Jackson, Mich., 

prefer the Hotel Lennox in St. Louis. died recently. He founded the lumber 

Every room air-conditioned and yard about sixteen years ago. He is sur- 

noise-proofed...all beds with inner- vived by his widow. 

spring mattresses... food and drink J. WILLIAM HATT, 63, president of the 

cre famous! Osceola Cypress Co., Osceola, Fla., since 


1936, died at his home in Chatham, N. J., 
June 28. He had been in ill health for 


some months. Mr. Hatt had spent prac- 
| | HOTEL tically his entire life in the sash, door 


and lumber business. For many years he 

headed his own company, J. William Hatt 

Ine., in Newark, N. J. He had been a 

director of the Osceola Cypress Co. for 

many years. He was also a director of 

SC aATES Genus. General Reinsurance Corp. of New York 
City. He built and operated the Subur- 
ban Hotels in East Orange and Summit, 
N. J. Mr. Hatt is survived by his widow, 
three daughters, and a son. 


HENRY SUTCH HEATON, 61, retired 
Seattle purchasing agent, died June 26. 
He had been in ill health and in retire- 
ment since February, 1941. From 1925 to 
1940 he was purchasing agent for the 
Simpson Logging Co. and then went to a 
similar position with the Siems-Drake 
Puget Sound Contracting Co. until his re- 
tirement. He is survived by his widow 


G LL) opa yl Pattern Lumber and a brother. 


Selses d DANIEL R. KNIGHT, 75, first sawmill 
etects an operator of Dade County, who _ turned 

|S 5 w\ E Shop down offers of millions during the Flor- 
ida real estate boom, died in a Miami, 
Fla. hospital on June 26, after an illness 

California Ponderosa Pine- of many years. His declining years were 
; arke by cour r, es ri Mi i 

Mouldings and Cut Stock marked y urt battl with Miami, 


which sought to condemn his low-cost 
housing project, “Knightsville,” in Miami. 
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at his home there recently. He is sur- 
vived by four daughters, two sons, and 
two brothers. 


RUDOLPH W. LORCH, dean of the Na- 
tional Brass Co. sales organization, died 
June 18 in East Grand Rapids, Mich, his 
home town. He became ill about a month 
previously while on the road in Indiana, 
and had recovered sufficiently to be taken 
home. On his birthday June 6, he suf- 
fered a relapse, which developed into 
pneumonia and a streptococcus throat in- 
fection that caused his death. He is sur- 
vived by his widow. 


ELMER E. MITCHELL, 80, founder and 
former operator of the E. E. Mitchell Ve- 
neer & Lumber Co., Indianapolis, Ind., 
died recently at his home there, after an 
illness of three months. He operated the 
firm he founded until his retirement five 
years ago. Mr. Mitchell’s wife preceded 
him a few days in death. Mr. Mitchell is 
survived by two brothers and a nephew, 
Curtis E. Cochran, who is now owner and 
manager of the lumber company. 


MRS. MARGARET WATSON PRATT, 
wife of L. Mortimer Pratt, Jr., treasurer 
of Davenport, Peters Co., wholesalers at 
Boston, Mass. and vice president of the 
New England Wholesale Lumber Associa- 
tion, died June 23 after an illness of sev- 
eral months. In addition to her husband, 
she leaves six children. 


CHARLES R. RANSOM, 62, for many 
years one of the mid-South’s most promi- 
nent hardwood lumbermen until his re- 
tirement from business in 1932, died at 
his extensive Red Gum Plantation home, 
near Hughes, Ark., on July 2. Mr. Ran- 
some had been in failing health for more 
than a year. In 1906 Mr. Ransom moved 
to Memphis to become vice president of the 
Gayoso Lumber Co., a position he held 
until the company was dissolved and he 
moved to Arkansas to manage his large 
plantation interests. Master of the art 
of story telling, Mr. Ransom gained wide 
fame as an after dinner speaker. He fre- 
quently had been an officer of the Lum- 
bermen’s Club of Memphis. Mr. Ransom is 
survived by his widow, a daughter, and 
a son. 


HENRY LANDIS’ SHEIP, 63, world 
traveler, lumberman, and authority on 
hardwoods, who is generally credited with 
introducing redwoods in the eastern 
United States about 30 years ago, died 
recently at his home in Melrose Park, Pa. 
Following his retirement in January as 
president of the Henry H. Sheip Manu- 
facturing Co., Philadelphia, Pa., lumber 
firm established by his father, he re- 
mained a member of the executive board 
and a principal stockholder. Mr. Sheip 
was recognized as an authority both on 
hardwoods and the manufacture of cigar 
boxes, a business discontinued by his 
company in recent years. He is survived 
by his widow. 

RAY WILLINGHAM 46, co-owner of 
Home Lumber Co., Rule, Tex., died re- 
cently of a heart attack at his home 
there. He is survived by his widow and 
a son, 
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- « Reports from Lumber Market 





Information contained in this department comes directly from American Lumberman rep- 
resentatives located in these cities. 


Baltimore, Md.: Buffalo, N. Y.; Cincinnati, Ohio; New York City: Philadelphia, Pa.; Norfolk, Va.: 
Shreveport, La.: Memphis, Tenn.; New Orleans, La.; Jacksonville, Fla.; Houston, Tex.; Birmin ham, 
Ala.; Kansas City, Mo.; St. Louis, Mo.; Minneapolis, Minn.; Portland, Ore.; Seattle, Wash.; Spokane, 
Wash.; Tacoma, Wash.; San Francisco, Calif.; Boston, Mass. 


General Review 


Recently issued is the 44th quarterly re- 
port of the Lumber Survey Committee to 
the Dept. of Commerce, concerning consump- 
tion, stocks and anticipated consumption of 
lumber during the second quarter of 1942. 
Salient facts brought out in the report were 
these: 

Lumber consumption in the second quar- 
ter of 1942 is estimated at more than 10 
billion feet; for the year between 36 and 
38.7 billion feet. 

Lumber stocks at mills during current 
months were about 21 percent lower than 
a year ago and about 17.5 percent lower 
than on Jan. 1, 1942, indicating that much 
of the drain has come since the first of the 
year. Stocks are currently lower than at 
any time of comparable record in the in- 
dustry. 

During the first quarter of 1942 lumber 
consumption exceeded lumber production by 
11 percent. 

Imports of both hardwoods and softwoods 
were 57 percent above those of a year ago, 
and 14 percent below the last quarter of 
1941. Total exports, including box shooks 
and sawn ties were 151 million feet, 21 per- 
cent below first quarter 1941. 

Retail lumber stocks estimated on the basis 
of reports to the National Retail Lumber 
Dealers Association increased in total 4 per- 
cent during the first quarter of 1942. This 
increase was not general throughout the 
country as those yards in the Midwest, South 
Atlantic and Northeast increased 9.7 percent 
while the yards in the Southwest, Mountain 
and Pacific regions declined 7.7 percent. 

Furniture production during the first four 
months of 1942 was 30 percent above the 
corresponding months of 1941. For the first 
three months the increase had been 35 per- 
cent. 

Box and container requirements are con- 
tinuing on the up-grade. Most recent esti- 
mates put the total 1942 box requirements 
at seven billion board feet. First quarter 
1942 shipments were 24.5 percent above those 
of a year ago but were 12.5 percent below 
the fourth quarter of 1941. 

Lumber production in 1942 has been at a 
rate of approximately 32 billion board feet 
annually compared to about 33.4 billion feet 
in 1941. Further losses of labor and lack 
of logging equipment threatens further re- 
ductions in production. Productivity per 
man is reported to be decreasing. But the 
logging and milling capacity and the timber 
supply are adequate. National production of 
timber products can be increased if labor is 
more adequate, and supplies, repairs and 
needed equipment more readily available. 

Efforts of purchasing agents of the Quar- 
termaster’s Office to buy 230 million feet of 
softwood lumber for various ordnance proj- 
ects in the Mississippi Valley at a 11-day 
contract letting just concluded at Memphis 


brought offers for only 160 million feet, 
leaving requirements of 70 million feet still 
unsatisfied. 

Indications were that the government had 
hought all the softwoods the approximately 
300 firms participating in the bidding had to 
offer. Prices were uniformly at ceiling 
levels. 

Especial difficulty was encountered in find- 
ing enough softwood boards and some hard- 
woods were purchased, although the amount 
could not be determined. 

Lumber manufacturers from Florida to the 
state of Washington were represented at the 
letting. The government projects—army 
camps, ordnance plants and two interment 
camps in Arkansas for Japanese—for which 
the lumber was sought are located in many 
sections of the Mississippi Valley from 
Minnesota to the Gulf of Mexico. 

The Government is at least taking the 
first steps toward relieving the intensity of 
the battle between mounting production costs 
and fixed ceiling selling prices. Reports from 
the Eastern market tell of a meeting held 
this week at Boston where OPA lumber 
chief Peter Stone listened to representative 
manufacturers as they presented their case 
for liberalized or flexible price ceilings. (See 
Eastern Market report) Mr. Stone presided 
at a similar meeting in Chicago on June 26 
with wholesalers. Nothing in the shape of 
an agreement was reached, an exchange of 
views being the sole result. Further con- 
sideration was turned over to a committee 
which will carry on discussions with Gov- 
ernment officials. 

Previous meetings of this nature brought 
hope to lumbermen in various sections of the 
country, but now some are complaining that 
words, and not action, were the only prod- 
uct. Time alone will tell if the officials are 
serious when they express their anxiety to 
be helpful to lumbermen. 


Demand 


Eastern Market 


Order volume at BOSTON so greatly 
exceeds ability to ship as to cause real 
embarassment to mill representatives and 
the wholesale offices as well as to those 
retail dealers who are pressing for de- 
livery of defense or semi-defense hous- 
ing schedules. Strictly civilian schedules 
for restoring depleted stocks at the yards 
do not figure importantly in current 
transactions. The auction sale of soft- 
wood dimension and boards—the first 
ever held in the East—at the Hotel Stat- 
ler on Monday June 29 furnished a strik- 
ing reflection of the status of lumber sup- 
plies both current and prospective at 
Eastern producing points. The Army 
called for 25 million feet in all grades of 
pine, spruce and hemlock for delivery 
within 75 days at Taunton, Mass. About 
one-third would be boards and the bal- 
ance in regular dimension sizes. The 
stock must originate at mills in New 
York, Pennsylvania and New England 
and when bidding started it was an- 
nounced by Army officials that Canadian 
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offers would not be accepted. Offerings 
during the morning hours fell far short 
of the amount required, and upon the re- 
sumption of bidding after lunch the ban 
upon Canadian lots was lifted, and when 
the sale was terminated at 7 o’clock in 
the evening it was unofficially estimated 
that approximately 16 million of the re- 
quired 25 million feet had been covered 
by accepted offerings though no definite 
announcement was made by the Army of- 
ficials in charge of the sale. A concensus 
of the opinion of leading bidder-operators 
classed the sale as fairly successfyl from 
the standpoint of both seller and buyer in 
view of the depleted condition of mill 
stocks and heavy order files and the per- 
sistent drop in production. However, it 
was agreed that the prices at which each 
lot was closed would cover present higher 
costs, and on this score the successful 
bidders were entirely satisfied and were 
agreed that deliveries at Taunton would 
be made as required by the Army. 


The price levels at which native lum- 
ber may be delivered at New England 
points is of chief concern to the opera- 
tors at the moment. With prices anchored 
at the March levels by edict of OPA, the 
steadily rising wage scale is creating a 
situation at production centers that has 
already forced many of the smaller oper- 
ators to close their plants, while await- 
ing action by OPA in developing a price 
ceiling that shall adequately cover cur- 
rent operating costs. The conference at 
Boston on June 11 when 250 lumbermen 
expressed their views to OPA executives 
and urged relief from this situation has 
not had the expected effect. The OPA 
officials were agreed that something 
should be done about it and the operators 
were a unit in urging that a price order 
based upon current costs and current 
wage levels should be issued. The OPA 
executive called for cost figures by each 
operator upon which to base a maximum 
price list for all Eastern softwoods. A 
second meeting tentatively called for 
July 2 at Boston was pushed up to July 
8. Peter A. Stone, chief price executive 
in the lumber section of OPA, and Henry 
Eckstein, his associate, were scheduled 
to be on hand to discuss new ceiling 
prices for woods at the producing points 
in this section. 


It has been pointed out that produc- 
tion volume must continue to shrink if 
price levels are anchored while operating 
costs are subject to no control. The first 
consideration is adequate production to 
meet all requirements of the war effort. 

The market for spruce at Boston is so 
heavily oversold that only a few of the 
producers were in position to bid for any 
portion of the 25 million Army feet ‘on 
June 29. One of the older New England 
Spruce mills equipped to cut the larger 
dimension sizes booked five million feet 
and another offered a round million at a 
figure that was accepted. The small of- 
fering of all woods serves to confirm all 
recent reports that mill stocks are ex- 
hausted and current production for weeks 
in advance is covered by orders. 

If a buyer succeeds in placing an order 
for dimension it will be close to $46@48 
for the smaller sizes and up to $53@55 
for the sizes 2x10 and 12 inch. The higher 
price in each bracket calls for all 16 foot 
lengths, delivered at Boston rate points. 
All boards are heavily oversold at the 
March price level. There is a limited call 
for spruce lath at $6.50 per thousand de- 
livered at Boston points. Eastern white 
cedar shingles are very active and firm 
at $5 per square for Extra’s; $4.50 for 
clears; $4 for 2nd clears; $3.75 for clear 
walls and $2.75 for extra No. 1. For the 
West Coast red cedars the OPA ceiling 
prices at the mills effective June 29 re- 
sults in a slight drop in delivered prices 
at New England points. For the 18 inch 
Perfections, random widths, the price is 
$5.98 with the stock widths 70 cents 
higher. The 18 inch Eureka’s sell at $5.64 
and the 24 inch Royals at $7.40. There 
have been free sales of the 16 inch 
XXXXX No. 1 at $5.44 with the No. 2 at 
$4.96 and No. 3 at $4. These are random 
widths. For stock widths in each grade 
add 70 cents. These prices also apply 
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upon shipments made from B. C. mills to 
points in the United States with the 
transportation charge not to exceed the 
rate from Seattle, Wash. 

There has been very little change in 
the demand for North Carolina pine or 
shortleaf pine, or other woods developed 
in the NORFOLK, VA., territory. The 
past two weeks have seen a falling off 
in demand from the government direct and 
also from governmental contractors. It 
is true that a number of inquiries have 
been circulated but few new orders 
placed. The idea seems to prevail that 
new Government projects have not been 
forwarded because of lack of money and 
that as soon as more money is appro- 
priated in Washington, more defense 
work will be undertaken. It is a fact 
that, notwithstanding the tremendous 
amount of defense work that has been 
done in this particular area, more work 
will have to be done if the government 
is to properly take care of the greatly 
increased army and navy that it is ex- 
pecting to develop during this year and 
next year. There have been some new 
projects started in North Carolina, and 
possibly farther South, and also some in 
West Virginia, Kentucky and Maryland. 
These will require much lumber and 
other materials but not in the quantities 
required a few months back. There has 
been very little demand from the retail 
yards but the box manufacturers have 
been very busy and some are able to buy 
lumber supplies under priority rights. 

The BUFFALO lumber trade has been 
feeling the effects of a shortage of ma- 
terials, including lumber for house con- 
struction. Work on many homes in sub- 
divisions near the city limits has been 
brought to a standstill by the shortage of 
gas lines and water mains, as well as 
building materials. The local manager of 
the WPB Priorities Division lately stated: 
“More favorable consideration will be 
given to the construction of multiple-unit 
dwellings which make more economical 
use of critical materials.” He expressed 
the opinion that the time is fast ap- 
proaching when no more single-family 
dwellings can be erected in the Buffalo 
area. In the circumstances, retailers are 
not disposed to add largely to _ their 
stocks, though they are hopeful that 
considerable remodeling and repair of 
homes will be done this year. 

The hardwood yards at Buffalo report 
a steady inquiry for stocks of various 
woods and in some cases June business 
was the best of any month so far this 
year. A scarcity of leading items in vari- 
ous hardwoods exists, the tight situation 
being particularly noticeable in thick oak, 
ash, maple and birch. Plants with orders 
from the government are making a can- 
vass of the trade in order to obtain 
needed supplies. 

Wholesalers in the Buffalo market re- 
port a continued scarcity of stock in 
western woods and much difficulty is ex- 
perienced in filling orders. The outlook 
is for a continued scarcity, owing to the 
large amount of business placed by the 
government. Prices are holding about at 
ceilings where any lumber is obtainable. 
Retail stocks are smaller than usual at 
this season, 

Northern pine is in good demand in the 
lower grades, because of the increased 
need for box and crating stock. Supplies 
of lumber from Canada are being received 
to some extent, but many mills there 
have little to offer. Prices are holding 
strong. 


Southwestern Market 


The best illustration of the huge de- 
mand in the KANSAS CITY area was 
contained:-in the official report of the 
Federal Reserve bank for the first five 
months of 1942, released last week. Vol- 
ume for June was not included, but it is 
assumed that the same trend obtained. 
Retail sales of 146 yards in seven states 
in the tenth district in the five months to 
June 1 were 30 per cent larger than in 
1941 (also a peak period). Reports for 
May showed that volume was 74 percent 
ahead of a year ago and was 70 percent 
larger than in April. Inventories were 
cut drastically by the heavy buying, as 
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seen by the bank’s report that stocks on 
June 1 were 24 per cent smaller than a 
year ago and 9 per cent smaller than in 
April. Wholesale volume also was large 
in May, with sales 77 per cent larger 
than a year ago and 158 per cent above 
the April figure. Inventories at the end 
of May were only 4 per cent larger than 
a year ago. Few grades of woods pro- 
duced in the Kansas City area are over- 
looked in the scramble for’ supplies. 
Even the hardwoods, which were not so 
much in demand earlier in the season, 
are now actively sought. 


West Coast Market 


Government buying still constitutes the 
principal factor so far as lumber mills in 
the TACOMA, WASH. sector are con- 
cerned. Private inquiries are continuing 
to accumulate at all mills, but there is 
virtually nothing that can be done re- 
garding them, until government agencies 
show a disposition to withdraw from the 
market or until there is some indication 
freezing restrictions will be lifted, or at 
least modified. Ceiling prices are the 








General Motors Truck and Coach officials con- 
gratulating employee William Grambau upon 
receiving $450 in War Bonds and stamps, the 
largest award to date in the company's Em- 
ployee Suggestion Program. The War Bond 
prizes are offered for suggestions which will 
increase the efficiency of the company's war 
production efforts. Mr. Grambau's suggestion 
concerned the combining of two manufacturing 
operations and resulted in a saving of more 
than 1000 man hours of time over a two 
month's period. 





prevailing scale, but there is plenty of 
grumbling at this on the part of operators 
who feel that they are hampered. Logs 
are in good demand and supplies seem 
to be adequate for present production re- 
quirements, although there is no oppor- 
tunity to accumulate reserves. 

With orders still overwhelmingly gov- 
ernment the demand for rail lumber at 
SEATTLE is so strong that all buying is 
difficult. Wholesalers are feeling the new 
restrictions and find it hard to consum- 
mate business. Production is no higher. 
There is a strong demand for lumber for 
grain storage but even with priorities this 
lumber is hard to buy especially dimen- 
sion, boards and shingles. However some 
of the demand is being taken care of. 

A government auction held at Seattle 
July 2 resulted in orders for 70 million 
feet of lumber being placed. The usual 
construction lumber was purchased and 
the government got all it wanted. f 

Some inquiries come from Argentina 
and South Africa but except for a little 
space out of New Orleans shipment can’t 
be completed. It is understood some space 
may be obtained in the future from New 
York. 

Shingle demand is tremendously strong 
and were it not for ceiling prices the mar- 
ket would go wild. Production is steady. 

It is unlikely log supply will catch up 
with demand due to mid summer shut- 
downs, closures as a result of fire hazards, 
weather, and lack of men. 

The only forest product for which de- 
mand is not great is cedar siding. Due 
to the freezing order on private construc- 
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tion siding is not selling and as this item 
is not purchased in any great quantity by 
the government for the first time in two 
and a half years the siding mills face a 
demand they can meet. 

On the SAN FRANCISCO and northern 
California market all items of Douglas fir 
are in strong demand, especially boards 
and cutting, and D Flooring. Major por- 
tion of business is in connection with the 
war effort. Yard stocks are reported very 
low and badly broken. 


Southern Market 

Retail yards in NEW ORLEANS “°re- 
ported it was becoming more and more 
difficult to obtain stocks, other than 
short lengths. Prices for hardwood and 
pine were strong at the ceiling with only 
a few items below the maximum. 

Some dealers report they have received 
direct inquiries from the Quartermaster 
Corps relative to purchases of any size- 
able stocks they might have on hand. 


Supply 
Pines 


The softwood market at MEMPHIS and 
throughout the mid South is in a static 
state of stalemate. Retailers who are dis- 
posed to restock such items as have been 
unfrozen find themselves unable to buy 
because these articles are unavailable. 
The federal government’s purchases have 
been so heavy that nothing has been left. 
After the contract letting at which 160 
million feet of softwoods were bought 
here last week one governmental Official 
was heard to say “We got all they had.” 
But that was 70 million fewer feet than 
the government needed for its projects. 
Retailers in and around Memphis are 
merely marking time as their stocks con- 
tinue to diminish. 

The story is about the same as it has 
been for months in the KANSAS CITY 
area in regard to the supply of lumber. 
Mills are operating at capacity when 
weather permits and even at the higher 
rate the supply is far short of the exist- 
ing demand. New government projects 
and cantonments more than make up for 
the loss of lumber sales which would go 
to residential building. The heavy rains 
throughout the Southwest have cut 
sharply in output this season. Smaller 
mills have been put out of business tem- 
porarily, as it is impossible to log in some 
localities. 

The pine picture at NEW ORLEANS was 
much the same with production lagging 
behind the previous three year average, 
despite heavy government demands. The 
latest weekly Barometer of pine produc- 
tion available showed 94 mills in the 
South produce an average of 276,488 feet 
each for the week compared with a three- 
year average of 316,000 feet. Production 
for this period was 16 percent below the 
1941 level while orders on hand were 31.35 
percent higher. 

Orders held by these mills totaled 200,- 
618,000 feet, compared with 158,524,000 feet 
at the same time in 1941. 

Mills now running are doing all they 
possibly can with the equipment in hand. 
Many are handicapped by lack of water 
due to the very lengthy dry spell that has 
ruled in the NORFOLK territory as well 
as in other sections of Virginia and 
North Carolina. Much good labor at the 
mills has been drafted into the army or 
navy, and in addition, mill supplies can 
only be secured after some delay. Many 
popular items are very scarce right now 
in dry lumber. 


Hardwoods 


Hardwoods continue to be shipped out 
of MEMPHIS in far greater amounts than 
the manufacturers can produce them. The 
principal buyer is the federal government 
which is taking all the hardwoods of cer- 
tain species it can get for truck bodies. 
While ceilings obtain, price has become 
secondary. Manufacturers’ yards are be- 
ing stripped. Production is becoming more 
difficult as the labor scarcity grows. Some 
furniture manufacturers are buying hard- 
woods but not in pre-War quantities. 
They expect heavy orders from the Grand 
Rapids show as the public now has the 
means to purchase. 
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West Coast Woods 

Only in the cedar siding industry is 
supply equal to demand. In fact manu- 
facture of siding is being somewhat cur- 
tailed to prevent stock accumulations. 
The government is buying a little. Only 
items still oversold are B and C grades in 
normal widths. 

The mills have decided to discontinue 
making % by 10 inch siding due to com- 
plaints it was not thick enough. Another 
change to improve siding affects all six 
and eight inch by one half inch stock. 
One thirty second of an inch is sliced off 
the thick end and added to the thin end. 

With defense orders taking virtually 
the entire output, TACOMA, WASH., lum- 
ber mills are running at capacity. The 
demand is so imperative that virtually all 
plants decided to forego the customary 
Fourth of July holiday to keep operating 
on war business. Advent of good weather 
is permitting logging camps to step up 
production to a point where danger of an 
immediate log shortage is virtually re- 
moved. So far there has been no indica- 
tion that forest fire hazards will require 
any logging curtailment, at least for the 
present. Plywood plants are busily en- 
gaged in filling government sponsored 
housing projects in various war industry 
centers, where the demand is particularly 
acute because of the desirability of ply- 
wood owing to the speed factor. The pro- 
duction situation prevailing at Tacoma is 
reflected in reports from adjacent lumber 
centers in southwest Washington, where 
in several instances workers and opera- 
tors have effected agreements to forego 
scheduled vacations and _ substitute a 
week’s extra pay to permit the mills to 
keep operating at capacity to maintain 
production. 


e 

Flooring 

Oak flooring is in a heavy decline, due 
largely to the restrictions on home build- 
ing now in effect. Flooring manufacturers 
are selling substantial quantities to the 
government for defense housing projects 
but they have the capacity to sell and de- 
liver much more. Prices are stable at 
March levels. 


Shingles 


Mills are still so choked with rail orders 
that the buyer has much difficulty getting 
any lumber, even with priorities. Shingles 
are so badly oversold, especially in 2’s and 
3’s that many wholesalers and mills are 
out of the market. Log supplies are none 
too large in the face of the huge demand. 

Shingle wholesalers complain ceiling 
prices are too low and that no provision 
is made for commissions. The better price 
on No. 1 shingles is causing mills to con- 
centrate on this grade. One mill is re- 
ported turning out No. 1’s to the extent 
of 85 percent of its production. 





LUMBER ALLOCATED THROUGH CON- 
STRUCTION DIVISION OFFICE OF 
THE CHIEF OF ENGINEERS 





Average 
Quantity Cost - 
Date (FBM) per M’ BM 
1940 
September ...... 34,056,500 $41.11 
Oe 159,339,558 39.05 
November ...... 230,149,578 37.14 
December ...... 162,806,278 35.85 
1941 
Ps re 151,509,245 35.21 
POUTUBTY ceccece 81,839,685 33.25 
Co eee 59,455,157 30.67 
PENNE sia are ate Siena 72,129,597 29.34 
or 63,494,319 33.08 
GE seiewewre wails 97,611,137 32.87 
Carrere 141,723,771 32.23 
ee 122,348,673 33.44 
September ...... 249,945,597 31.79 
7 147,778,930 33.07 
November ...... 84,700,460 34.75 
December ...... 90,686,348 33.17 
1942 
Cp 850,599,173 33.48 
PODFUATY .....0.. 183,933,491 35.07 
ee oa 205,677,668 33.43 
BITE, ietencineia sate twin 524,153,310 40.92* 
MON Ss cta-siersracares 929,042,513 46.53* 
Cumulative to May 
| | ree 4,642,980,988 $39.65* 


*Prices include large quantities of lum- 
ber procured from the stocks of Retail 
and Distribution Yards. 
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Cloudcroft 


for a Happy 


You'll enjoy every 
minute of your stay 
at ''Cloudcroft 
Lodge.'' This 
charming resort, 25 
miles from Alamo- 
ordo, New Mex- 
ico, offers all the 
Joys of summer. 
Come for rest, re- 
laxation, health, 
recreation. Choice 
accommodations, 
friendly service, 
beautiful surround- 
ings. 


18 Hole Golf Course 


Beautiful tree-lined 
fairways; excellent 
greens. 

For information 
and _ reservations, 
write ''The Lodge,"’ 
Cloudcroft, N. M. 


(Owned by South- 
west Lumber Co.) 












White Fir 
Ponderosa 
PINE 


Lumber Company, 
Manufacturers of 


“BILTMORE” 
FLOORING 


“BILTMORE” 
HARDWOODS 
Plain and Quar- 
tered Oak — Soft 
Yellow Poplar— 
Basswood, Chest- 
nut, etc. 


Pisgah Forest, N.C. 


ERGUSON 


19 Mills . . Producing for 
War Needs of U. S. A. 


SOUTHERN HARDWOODS, Short Leaf Pine, 
Cypress, West Coast Products . . . Car 
Material, Plywood, Treated Lumber, Floor- 
ing, Grain Doors, Veneers, Shin- 

gles. Send your orders covered 

by contracts PD3, PD3a, PD4 and 

PDIY. 








W. T. Ferguson 
Lumber Co. 
St. Louis, Mo. 
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- ¢ ¢ Lumber Prices & Statistics 





. 

Western Pines 

Following delivered prices, based on 
past sales, were reported to the Western 
Pine Association by members during the 
period June 22 to 27, inclusive. Both di- 
rect and wholesale sales are included and 
are based on specified items only. Two 
districts are given, one being the State of 
Illinois, outside of the Chicago metropoli- 
tan district and the other the State of 
Pennsylvania. Quotations follow: 

ILLINOIS 

PONDEROSA PINE 


Selects S2 or 48 





1x8 5/4 RW 6/4 RW 
a Se ee $79.50 $82.75 $82.75 
ee. ee 68.65 70.59 68.75 
Shop S2s— No. 1 No. 2 
RRA Giana a au aw a wang Bee werent $60.65 $54.25 
Commons, S2 or 4S— No.2 No. 3 
SS Pre ae $49.73 $45.75 
7) (gp) Oe ere 51.55 45.75 
mo. 4, 4/4 THEW Bikes cicscs «ee 36.50 


IDAHO WHITE PINE 
Selects, S2 or 4S— 
1x8 6/4 RW 
OGusikty €D) Bhi csciccas $69.00 aes 
Commons, S2 or 48— 
Colonial Sterling Stand. 
No. 1 No. 2 No. 3 
ok 3 Oe , $56.09 $48.00 


LARCH—DOUGLAS FIR 
No. 1 Dimension— 


Be Se Vecevetasdsawdewas $47.00 
PENNSYLVANIA 
PONDEROSA PINE 
Selects S2 or 4S— 
1x8 5/4 RW 6/4 RW 
a 1 Ser $83.50 $85.25 $85.25 
Saar 69.17 71.25 ciara 
Shop S2S— No. 1 No. 2 
eee $62.25 $54.25 
Commons, S2 or 4S— No. 2 No. 3 
RS . Sagres $52.01 $48.29 
ae ho ee ee 4.50 48.22 
Me. €, G74: RW osc esex 39.33 
SUGAR PINE 
Shop 828S— No. 1 No. 2 No. 3 
SS SP Te eC re $56.50 
J. Speer errre rt 55.50 
a eee hei 61.50 
IDAHO WHITE PINE 
Selects, S2 or 4S— 1x8 6/4 RW 
oe an ee: Fee $87.50 $98.25 
Quality (D) RL....... 69.00 88.25 
Colo- Sterl- Stand- 
nial ling ard 
No. 1 No. 2 No. 3 
Commons S2 or 48S— 
i. a. 2: Pe $59.00 oe 
p> kt a: Pee 64.50 $51.00 





Oak Flooring 


Following are current quotations on oak 
flooring in carlots, f.o.b. Memphis and 
Johnson City, Tenn., and Alexandria, La., 
as points of origin: 


2x24," 42x14” %x2” 3%x1%” 
Cir. qtd. wht.$87.00 $76.00 $75.00 $72.00 
Clr. qtd. red.. 80.00 70.00 69.00 68.00 
Sel. aqtd. wht. 76.00 65.00 56.00 53.00 
Sel. gtd. red... 76.00 66.00 56.00 55.00 
Clr. pin. wht. 78.00 64.00 60.00 48.00 
Clr. pin. red.. 78.00 64.00 60.00 52.00 
Sel. pln. wht. 74.00 §2.00 48.00 47.00 
Sel. pin. red.. 74.00 63.00 48.00 47.00 
No. 1 com. wht. 68.00 54.00 46.00 46.00 
No. 1 com. red. 68.00 56.00 16.00 46.00 
No. 2 com.... 4.00 $1.00 37.00 34.00 
1x2" %x1lh” Yn X2” 
Civ. 608. Wht... 5<. $84.00 $78.00 
Ct. GGG. FOG wcicaes £0.00 77.00 
mes. G66. WH... 058. TO.00 66.00 
a a ere 70.00 66.00 oe 
Clr. pin. wht....... 76.00 68.00 $68.00 
Cir. Bit. TOGviccces 70.00 67.00 68.00 
Sel. pln. wht... 66.00 62.00 63.00 
el. pint. £Fed....... 66.00 62.00 “3.00 
No. 1 com. wht..... 62.060 58.00 16.00 
No. 1 com. red..... 62.00 5.00 56.00 
a a eee $2.00 38.00 


New York delivered prices may be ob- 
tained by adding to the following differ- 
entials figured on Johnson City origin: 
For j?-inch stock, $8; for %-inch, $4; for 
%- and ¥,-inch, $4.50. 

Chicago delivered prices may be ob- 
tained by adding to the above the follow- 
ing differentials figured on Memphis 
origin: For j#-inch stock. $6: for %-inch, 
$2; for %- and f,-inch, $3.50. 


. 
Douglas Fir 
Quotations on July 38 f.o.b. mill on 
Douglas fir items in mixed ears for rail 
shipments direct to the trade follow: 
Vertical Grain Flooring 


B&btr. Cc D 
BAO dbcucrmaeawe $60.00 $55.00 $45.00 
Flat Grain Fleoring 
BI 5) din aGrene da edie $45.00 $43.00 $38.00 
| are pee 50.00 48.00 40.00 
Drop Siding 
1x6 Pat. No. 106.$50.00 $48.00 $40.00 
1x6 Pat. No. 116. 50.00 48.00 40.00 
Ceiling 
>: 2 Serer, $35.00 $28.00 
Tae évikielawceres 45.00 43.00 38.00 
Boards and Shiplap 
1x6 1x8 1x10 1x12 
No, 1 $31.00 $31.00 $29.00 $32.00 
No. 2 27.00 27.00 26.00 27.00 
No. 3 23.00 23.00 21.00 23.00 
No. 1 Dimension 
12 4 16 18 20 
2x 4 .....$382.00 $32.00 $33.00 $33.00 $33.00 
me © owas 32.00 32.00 32.50 32.50 32.50 
oe 31.00 31.00. 31.00 31.00 31.00 
(rer 31.50 31.50 32.00 32.00 32.00 
BSE Asean 31.50 31.50 32.00 32.00 32.00 


No. 1 Rough and/or Surfaced Timbers 
4x4 to 4x12-inch planks 20 feet and 


SN PEE go sic tew cass cc deeeeveeees $32.00 
E2SKi2 SO Et. and shorter... ..ccccccecs 29.50 
EEEe Be OO OO BOOS oh ck kewiwes écaieuns 31.50 





Red Cedar Shingles 
New ceiling prices effective June 29 on 
red cedar shingles, f.o.b. mills, are: 
Royals: 


RE TRE eke oa nancies ee ewe eee ee eee $5.40 
NE io saab ew atere acana worwGe es alerere Ghent 3.70 
Sa sett aac oe 7h Ginette. pine atanrae wie lee Tovele 2.45 
Perfections: 
we os ae ee $4.40 
2-18” £& 3. 
3-18" 5/ 
AAAAA: 
1-16” 5/3 
2-16" 5 
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Southern Hardwoods 


Following are ranges of f.o.b. mill 
prices on rough, air dried southern hard- 
woods, from reports of sales made from 
from July 2 to 6: 





Red Gum Plain Red Oak 
FAS— FAS 
1/4 Goa 92.25 Se eo 68.00 
J, ee 96.25 6/4 70.00 
i. er 99.25 


No. 1 & Sel.— 
Quartered Sap Gum | 5/4 .-.-. 45.00 
“AS 








ee 60.00 Mixed Oak 
10/4 75.50 No. 3-B Com. 
12/4 78.50 SSS wisies 11.00 
No. 1 & Sel.— 5/4 10.50 
2 ee 46. 
5/4 ones Ash 
ae 53.00 ee 
Plain § G “| AS 
me Sap Gum ee 75.50 
S78 pcan 54.25 Cott j 
ae 60.50 mes ns — 
No. 1 & Sel.— 4/4 : 38.00 
Se Scans 42.50 oY aaa 39°00 
B/4 sons 47.50 i 
No. 2 Com.— 
Quartered Black a 29.00 
Gum ‘ sit 
FAS— Willow 
7. ee 62.50 No. 2 Com.— 
No. 1 & Sel.— Se ses 28.00 
4/4 3... 43.50 | °/4 29.00 
a... 51.00 C/E cece 29.00 
Quartered Tupelo Magnolia 
TAS FAS— 
6/4 ae 56.75 6/4 73.25 
No 1 & Sel._— No. 1 & Sel.— 
6/4 eecee 46.75 6/4 50.25 
Plain Tupelo 
FAS— Cypress 
5, eee 51.25 | FAS— 
No. 1 & Sel.— 4/4 - - 77.00 @77.25 
eee 41.25 | 6/4 95.00 
No. 2 Com.— Selects— 
8/4 6... 30.00 | 4/4 ....53.75@60.00 
t 1 Ww i. eer 63.50 
Quar a. White oa ** 7025 
No. 1 & Sel.— 12/4 oer 
oe 69.50 | Shop— 
Plain White Oak 4/4 ....37.75@38.00 
FAS— 3 eee 47.50 
i pe 100.50 ot ae 55.25 





Appalachian Hardwoods 


Following are 
Cieveland, Ohio: 


ceiling prices on 


Ash: 4/ 5/4 6/4 
YY eee $ 85.00 $ 95.00 $100.00 
KAS, 1 face 75.00 85.00 90.00 
No. 1 Com... 55.00 60.00 65.00 

Pin. White Oak: 

Cf ere 112.00 122.00 127.00 
FAS, 1 face 102.00 112.00 117.00 
No. 1 Com.. 64.00 72.00 76.00 

Pin. Red Oak: 

6) eee 85.00 95.00 99.00 
FAS, 1 face 75.00 85.00 89.00 
No. 1 Com... 61.00 68.00 71.00 

Hard Maple: 

L. 2a 105.00 115.00 120.00 
FAS, 1 face 95.00 105.00 110.00 
No. 1 Com.. 71.00 76.00 79.00 
Poplar: 
a 90.00 96.00 99.00 
FAS, 1 face 80.00 86.00 89.00 
No. 1 Com.. 62.00 66.00 70.00 
eS 75.00 80.00 83.00 
No. 2A Com. 51.00 53.00 55.00 
2asswood: 
3 eee 87.00 92.00 94.00 
FAS, 1 face 77.00 82.00 84.00 
No. 1 Com... 62.00 65.00 67.00 
No. 2A Com. 50.00 52.00 54.00 

Birch: 

a Sree 116.00 121.00 123.00 
FAS, 1 face 106.00 111.00 113.00 
No. 1 Com.. 72.00 77.00 80.00 


Appalachian 





hardwoods, air dried, rough, f.0o.b., 
8/4 10/4 12/4 16/4 
$110.00 $120.00 $130.00 $140.00 
100.00 110.00 120.00 130.00 
75.00 90.00 100.00 110.00 
140.00 155.00 170.00 185.00 
130.00 145.00 160.00 175.00 
84.00 97.00 111.00 126.00 
110.00 130.00 148.00 163.00 
100.00 120.00 138.00 153.00 
78.00 87.00 97.00 110.00 
125.00 140.00 155.00 170.00 
115.00 130.00 145.00 160.00 
86.00 100.00 115.00 132.00 
111.00 130.00 142.00 157.00 
101.00 120.00 132.00 147.00 
75.00 87.00 97.00 112.00 
90.00 No 
59.008 
. y - = 8 
100.00 Chestnut 4/4 »/4 6/4 y 
90.00. $ $ $ 3 
72.00! No. 1 Common 
58.00) = =WHND .....52.00 56.00 57.00 62.00 
133.00) Sound Wormy. 47.00 51.00 52.00 57.00 
eee No. 2 Common.37.00 37.00 37.00 37.00 





West Coast Logs 


Ceiling prices of logs effective June 20 
are: 

Fir No. 1, $31.00; No. 2, $22-23; No. 3, 
$17-18; Peelers, No. 1, $40; No. 2, $35; core 
logs, $27. 


we shingle logs, $21; lumber logs, 
Pon. 
Hemlock: No. 2&3, pulp logs, $15.50; 


lumber logs, No. 1, $21.50; No. 2, $18.50; 
suitable for peeling, $27. 


Western Red Cedar . 


Prices on July 3 for red cedar siding 
in mixed cars, new bundling, 8 to 18 foot. 
f.o.b. mills, remain as quoted in issue of 
March 21, 1942. Manufacturers’ prices in 


March, 1942, by government order consti- 
tute a ceiling. 





Editor. 


Western Pine Summary 

The Western Pine Association reports as 
follows on operation of identical Inland Em- 
pire and California mills during the week 


ended June 27: 
Report of an Average of 94 Mills: 
June 27,1942 June 28, 1941 


Production ..... 95 551,000 92,852,000 
Shipments ... 89,852,000 92,188,000 
Orders received... 98,445,000 111,369,000 


Report of 94 Identical Mills: 
June 27,1942 June 28, 1941 
Unfilled orders... 521,708,000 469,138,000 
Gross stocks.... 916,333,006 _1,167,601,000 
Report of 94 Identical Mills: 
--Total for Year to Date— 
1942 1941 


Production ..... 1,678,268,000 1,684.424,00" 
Shipments .. .2,038,742,000 1,943,334 00K 
CPGOTE ccccweewes 2,221,943,000 2,104,726,000 





ake) be 


July 


Nat 
Fo 
endec 
be ith 
fc yr tl 


TWC 
Tota 
Tota 
Tota 
Tota 
TWE 
Tota 
Tota 
Tota 
Tota 


_— 


Rel 
l*o 
foota 


Tota 
Tota 
Tota 
Oak 
Map 
*O 


on s 


both 


Sou 
¢ 
soutl 


June 
Ay 


Thre 
Acti 
Ship 
Orde 


Unfi 
Uns 
*( 
+T 
prod 


Cel 

TI 
Visio 
cord 
Gree 
com} 
man 
assis 

ei 
cons 
Pens 
Yor 
Roc! 
who 
cont 





mecyrevey eg 


July 11, 1942 


Amemcanfiunherman 


National Production, Shipments, and Orders 

Following is the National Lumber Manufacturers’ Association’s report for the two weeks 
ended June 27, and for twenty-five weeks ended that date, covering mills whose statistics for 
both 1942 and 1941 are available, and percentage comparison with statistics of identical mills 


for the corresponding period of 1941: 








Av. No. Per- Per- Per- 
Mills Production Cent Shipments cent Orders cent 
TWO WEEKS: Rptg. 1942 of 1941 1942 of 1941 1942 of 1941 
Total Softwoods.. 383 517,775,000 9S 565,132,000 101 555,490,000 SS 
Total Hardwoods. 101 21,967,000 82 31,640,000 101 32,239,000 132 
Total Lumber.... 468 539,742,000 97 596,772,000 101 587,729,000 so 
Total Flooring.... 78 16,438,000 64 3,568,000 49 12,429,000 43 
TWENTY-FIVE WEEKS: 
Total Softwoods.. 391 5,761,729,000 9S 6,637,435,000 106 7,239,299,000 108 
Total Hardwoods. 102 305,046,000 101 342,509,000 104 340,103,000 104 
Total Lumber.... 475 6,066,775,000 98 6,979,944,000 106 7,579,402,000 108 
Total Flooring... 79 251,255,000 87 237,092,000 84 232,675,000 74 





Relation of Unfilled Orders to Stocks 


l‘ollowing is statement of seven groups of identical mills of unfilled orders and gross stock 


footage on June 27: 





No. of 

Mills Unfilled Orders Gross Stocks 

Rptg. 1942 1941 42 1 
Total Softwoods* ........ 375 1,615,109,000 1,368,729,000 2,178,693,000 2,897,493,000 
Total Hardwoods* ....... 99 109,188,000 96,227,000 343,031,000 358,510,000 
Total. TAME os6sncee cet 460 1,724,297,000 1,464,956,000 2,521,724,000 3,256,003,000 
Oak FUOOVINES 2.65. cecce8 75 33,215,000 80,602,000 69,834,000 61,371,000 
Maple BIGOPIMe «2.66646 14 6,272,000 9,528,000 10,626,000 14,177,000 

*Of Northern mills, 14 reported on softwood, 14 on hardwood unfilled orders; 14 mills 

on stocks. The total number of mills (474) includes 14 northern 


both softwood and hardwood subtotals. 


plants that are in 
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Southern Pine Statistics 


Following is a summary of reports from 
southern pine mills for the week ended 
June 27: 


Average weekly number of mills, 110; 
Unitst, 95 


Three-year average production* 30,019,000 


Actual PFGOGUCTION ....cercccesc 28,768,000 
Br ns oie wo Stee ce rae 34,694,000 
OFGSte VOCOINGE 6.6656 i seeewas 29,659,000 


Number of mills, 110 

On June 27, 1942 
PT I ee ee 181,030,000 
46,826,000 


Unfilled orders 
UNRROME SEGUE: sci voc vewcsceens 
*Oct. 31, 1938, to Nov. 1, 1941. 
;Unit is 316,000 feet of “3-year average” 
production. 





Celotex Has New Sales Office 


The Celotex Corp. has opened a new di- 
visional sales office at Pittsburgh, Pa., ac- 
cording to an announcement by Marvin 
Greenwood, general sales manager of the 
company. The new office will be under the 
management of H. E. Mansfield, former 
assistant manager of the Boston division. 

The company’s Pittsburgh division will 
consist of the Youngstown, O., area; western 
Pennsylvania; West Virginia; and the New 
York state area surrounding and west of 
Rochester. The Celotex field representatives 
who have been serving this territory will 
continue to do so. 


More Wooden Tires! 


In an attempt to overcome the situation 
created by tire rationing, H. M. S. Kleyen- 
steuber and A. T. Williams of Lebanon, 
Tenn., have designed a tire made of eighteen 
pieces of elm bolted together between two 
metal rings. The end of grain touches the 
ground to lengthen the life of the tire. Space 
is left between the parts to allow for swell- 
ing of the wood when it becomes wet. The 
tire was tried out on a lumber truck, and at 
Speeds of twenty to twenty-five miles per 
hour it served much as a rubber tire does, 
except that it was noisier. 





Ernest G. Munck, Sr., an 80-year-old 
resident of Ionia, N. Y., has invented a com- 


bination wooden wheel and tire for auto- 
mobiles and has applied for a patent. The 
wheel is made of light wood and weighs 
sixty pounds. In appearance it resembles 
an inflated rubber tire. The wheel is de- 
signed as a spare when one of the four au- 
tomobile tires gives out. Mr. Munck retired 
two years ago from his connection with the 
Piano Manufacturing Co., East Rochester, 
N. Y., after having been engaged in piano 
manufacturing in this country and abroad 
for many years. 


Survey Chicago's Woodworkers 

The first concrete and full-scale program 
for converting Chicago’s furniture manu- 
facturing industry to war production was 
adopted at a recent meeting of the Chicago 
Furniture Manufacturers Assn. Acting on 
advice from the War Production Board, the 
group unanimously approved the immediate 
formation of a pool of between 10 and 15 
furniture manufacturers who are to be 
prime contractors for handling war orders, 
with the rest of the manufacturers serving 
as sub-contractors out of this pool. Names 
of prime contractors are yet to be released. 

All bidding and allocation of contracts 
for the pool, termed the “Chicago War 
Wood Industries Committee,” will be 
cleared through the office of the associa- 
tion’s executive director, A. D. Gorrell, 
with quarters at Room 900, 7 S. Dearborn 
St., Chicago. 

Such technical advisers as may be needed 
will be employed, as it is the group’s inten- 
tion to handle any type of war contract 
requiring wood. A survey of the associa- 
tion’s facilities, conducted to determine 
members’ potentialities for conversion, was 
recently completed and taken to Washing- 
ton by a committee. 

Particulars of the survey made for the 
WPB, covering about half of the equip- 
ment and personnel in the Chicago area 
have been published in book form. Sixty- 
one member factories reported. 
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When the Call came 
MAPLE was Ready! 






Northern Hard 
Maple Flooring 


for Prompt Shipment 


Because our flooring mills have long 
cooperated in the interests of 
prompt service, the Northern Hard 
Maple industry has been able to 
supply every Hard Maple “war floor- 
ing”’ order without delay. 


Manufacture has Kept apace to make 
sure that no part of the vital work 
of arming America would suffer be- 
cause of a lack of suitable flooring. 
And, because the industry was ready, 
today traffic-fast, comfortable, non- 
dusting Maple Flooring in scores of 
plants is speeding the building of 
America’s offensive power. 


There’s plenty of business today, 
for Maple. New defense projects and 


defense homes—factory, home and 
public building repair and mainte- 
nance (without governmental limi- 


tations)—and farm, home and indus- 
trial remodeling, within limitations. 


Our member mills have Hard Maple 
Flooring ready for prompt ship- 
ment. 


MAPLE FLOORING 
MANUFACTURERS ASSOCIATION 


1795 McCormick Building, Chicago, Illinois 














Right Out of This Big 
Help Uncle Sam 
aa tle yourself! FARM BOOK 
It's easy to sell ee 
farm granaries and ~~ 
all other farm oe 
buildings to pros- 
pering farmers. 
Dierks' big 68-page 
book, ‘Modern 
Farm Buildings," 
contains 41 plans, 
ready to sell! Send 
coupon for your 
sample copy today. 


DIERKS 


LUMBER & COAL CO. 
DIERKS BUILDING, KANSAS CITY, MO. 


! 1 enclose 0c for my sample copy of : 

* “Modern Farm Buildings." e 
! 

* FIRM NAME : 

' 

WE ccewcicericnens ae . 
| 


LL. ee eee ee ee eee eee eee ee 
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- « « NEW PRODUCTS & LITERATURE 





Packaged Window Caulking 7111 


For caulking around window and door 
frames the Kimberly-Clark Corp. have in- 
troduced “Kimsul” packaged caulking mate- 
rial. It is put up in compressed rolls four 
inches wide and containing a strip 36 feet 
long when expanded. Installation requires 
no special tools. The workman simply splits 





the strip in half, rams the first half of it 
into the opening and then follows it with 
the second half. The material has the ad- 
vantage of being low in cost, clean to 
handle, and saving on storage space. Full 
information will come to those who check 
number 7111 on the coupon. 


Non-critical Siding Board 7113 

\ new mineral surfaced siding board 
suited to use wherever a flat semi-rigid, 
waterproof, fire retardent material is de- 
sired, is being offered by Certain-teed Prod- 
ucts Corp. The material is readily available 
for use on outside walls of structures of 
all kinds including farm buildings, ware- 


houses, factory buildings, etc. It is a lam- 
inated, asphalt saturated felt covered on 
one face with buff or dark brown mineral 
granules. Sheets come in 36 and 48-inch 
widths and lengths of six, seven, eight, nine 
or ten feet. Weights vary from 18 to 42 
pounds. Ordinary roofing nails are used. 
Studs should be not more than 24 inches 
apart with horizontal nailing girts between 
studs, also not more than 24 inches apart. 
Joints may be filled with plastic cement or 
covered with batten strips, or by  three- 
inch dutch lapping. Complete information 
will be sent to those who check number 
7113 on the coupon. 


Available Metal Moulding 7112 

A catalog of stainless steel edgings, over- 
lap and insert nosings, and mouldings of all 
types has been prepared by the Ford Metal 
Moulding Co., which claims to have an ade- 
quate stock of these items to provide prompt 
delivery, with no priorities needed. A variety 
of the types available are illustrated and 
completely described in the folder. A copy 
may be had by checking number 7112 on 
the coupon. ° 


Paint Priority Book 71113 

A Paint Priorities Primer which answers 
most questions regarding priorities business 
and the rules governing it, has been pub- 
lished by Devoe & Raynolds Co., Inc., paint 
manufacturers. The booklet explains in 
simple language what the various priority 
ratings are, and how to follow them 
through. According to this booklet, demon- 
strations are the surest way of getting 
priorities orders. The big bulk of priorities 
paint is sold in medium and small pickup 
orders. A check of the various classifica- 
tions of business has shown that 92 percent 
are entitled to priority rating on paint pur- 
chases in some if not all cases. A copy will 
be sent to those who check number 71113. 


For Further Information 


about any new product or piece of literature described in this department 
check the following numbers which correspond with key numbers to be 
found in the heading of the particular items in question. Sign the coupon, 
clip it and mail it to the AMERICAN LUMBERMAN, 431 So. Dearborn St., 
Chicago, Ill. The desired information will be forwarded promptly. 


7111 7112 7113 
7116 7117 7118 
71111 71112 71113 
71116 
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71114 71115 
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Pre-fab Crop Bin 71110 


To make it possible for lumber dealers 
to turn out crop storage bins better and 
faster, the “Victory Prefabricated Crop 
Storage Bin”, a Weyerhaeuser engineered 
structure, has been developed. The specially 
designed jigs and patterns make it possible 
for dealers to fabricate the wall, roof and 
floor sections in their lumber yards with 
such accuracy that the twelve sided struc- 
ture can be assembled on the farm by three 
men in three or four hours. The sections 
can be built from stock sizes and grades 
without waste. It is claimed for the bin 


PATENT APPLIED FoR 





that it is grain tight, water tight, wind re- 
sistant, heat resistant, and as durable and 
permanent as any other well constructed 
building on the farm. The “Victory” bin 
holds 1100 bushels and the sidewall height 
is eight feet. Wall sections consist of out- 
side verticle boards and inside horizontal 
boards glued and nailed to form two ply 
panels. The present limited supply of jigs is 
being made available to selected dealers in 
the grain belt. Further information may be 
obtained by checking number 71110. 


New Fluorescent Fixtures 7118 


A new line of porcelain enamel indus- 
trial fluorescent “Luminaires” manufactured 
with a minimum of critical materials, is 
being offered by the Edwin F. Guth Co, The 
two basic units “XLO  Flu-O-Flector” 
closed end type and the “Victory XLO”, 





and open end fixture, are available in 45 
and 60-inch lengths. The lights are said 
to be shielded for easier and faster seeing. 
Scientifically designed porcelain enamel re- 
flectors give maximum light efficiency. They 
are easily removed for cleaning. Complete 
information may be had by checking num- 
ber 7118 on the accompanying coupon. 


Low Cost Stock Woodwork 7114 


The manufacturers of Curtis woodwork 
are offering complete information about a 
new line of low cost woodwork which they 
have recently put on the market. Included 
in the line are entrances, mantels, corner 
china cases, cabinets, etc. These stock 
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models, which can be delivered quickly, are 
suited to remodeling work as well as to 
new construction. Check number 7114 for 
descriptive literature about the line. 
Wire at War 7117 
An exceptionally timely edition of Fence 
Lines, house organ of the Keystone Steel 
& Wire Co, tells the story of “Wire at 
War.” It is a pictorial presentation of the 
subject, done in three colors, and shows 
many of the implements of war and _ their 
connection with the wire industry. Check 
number 7117 for a free copy. 


Available Metal Trim 7115 

Among the wide selection of rolled metal 
trims now available for prompt delivery 
irom The B & T Floor Co. is a new model 
of non-drip sink edg- 
ing. The new item, 
also tradenamed 
“Chromedge,” is fur- 
nished in two sizes: 
R-171 for light 
weight wall and 
standard gauge ma- 
terials, and R-171-A 
for %-inch  cover- 
ings. It is desirable 
as a finish for out- 
side wall corners and 
is suited to a number 
of other types of in- 
stallations. It is eas- 
ily fitted around cor- 
ners and curves. 
Available in 12 foot 
lengths only. Com- 
plete information about this edging and a 
catalog of other B & T trims now available 
for delivery will be sent to those who check 
number 7115 on the coupon. 


One Coat Interior Paint . 71111 


A new paint product that primes, seals 
and finishes any interior surface in one 
coat, has been announced by American- 
Marietta Co. Designated Valdura “Single- 
kote,” it combines the hiding power and 
economy of water-type paints with wash- 
ability, durability and performance of oil- 
type coatings. High 
hiding power permits 
coverage of dark sur- 
faces with a single 
coat, and the product 
is self-leveling. It sets 
within two hours, 
dries within 12 hours, 
and provides a dead- 

sescre 1 SEALS, AS IT Fin flat finish when viewed 

; — at a 90 degree angle. 

Interior surfaces that 
may be covered are plaster, concrete, 
brick, wallboard, wood, wallpaper and 
metal. Coverage is up to 750 square feet 
per gallon. It is available only in white, 
but may be tinted with alkali-resistant 
colors in oil. Packed in a _ concentrated 
lorm, one gallon of Valdura “Singlekote” 
provides five quarts of paint when mixed 
with one quart of turpentine or mineral 
spirits. Check number 71111 for full infor- 
mation. 


New Opaque Glass Floats 71112 

A new type of opaque glass that can be 
sawed or drilled with ordinary tools, has 
valuable insulating qualities, and will float 
indefinitely, has been developed by Pitts- 
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These plants have elimin- 
ated the “bottleneck” in lum- 
ber drying and are able to 
ship promptly to customers. 
You owe it to yourself to in- 
vestigate the Moore Cross- 
Circulation System. Have our 
representative call. Write to- 
day—no obligation. 











Kiln Drying Lumber Green-From-Saw In 
Moore Cross-Circulation Kilns Enables 
Mills To Make Prompt Shipments 


Every lumber manufacturer 
wants to ship uniformly sea- 
soned lumber as soon as pos- 
sible after the log is cut. 
Many aggressive manufac- 
turers are doing exactly this 
by installing Moore 

, Circulation Kilns. 
green lumber on kiln trucks 
as soon as it is sawn from the 
log, and season promptly to 
desired uniform moisture con- 


tent. 


—~ 
4 
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MOORE DRY KILN COMPANY 


Largest Manufacturers of Dry Kilns and Veneer Dryers 


JACKSONVILLE, FLORIDA 
VANCOUVER, 
NORTH PORTLAND, ORE. 


Moorr Jey KILNS _ 


CROSS-CIRCULATION Meee INTERNAL FAN SYSTEM 





For Sale: 200,000 ft. 8/4 No. 2 Com. & Btr. 
Red Oak—good width—good length—ex- 
cellent stock—Over one year dry. 


OTTON HANLON 


ODESSA , N-Y. 








For Sale: 100,000 4/4 No. 1 Com. & Btr. 
Basswood. 5 cars 5/4 Com. & Sel. Hard 
Maple. 100,000’ 4/4 S.W. & Btr. White 
Oak. 100,000’ 6/4 No. 2 Com. & Btr. 
Poplar. 





























We do not make 
the MOST 

Oak Flooring. 
but we DO make 
the BEST! 











W. R. WRAPE 
STAVE COMPANY 


Post Office Box 182 
Little Rock, Arkansas 



















Western 
Lumber Products 


Prompt, efficient shippers of big 
mill, excellent quality, rightly- 
priced Fir, Hemlock, Cedar, 
Spruce, Red Cedar Shingles, Idaho 
White Pine, Ponderosa Pine, Cali- 
fornia Sugar Pine. We strongly 
subscribe to belief that a SATIS- 
FIED CUSTOMER is greatest asset 
of any institution. 


J. G. Kennedy Lumber Co. 


Henry Building, SEATTLE 





THE FEATHER RIVER 
LUMBER COMPANY 


Manufacturers of 


CALIFORNIA 
SOFT PINE, 


WHITE FIR and INCENSE CEDAR 
Annual Production 50,000,000 Ft. 


LUMBER, BOX SHOOK 
and MOULDINGS 
Mills and Sales Office: 


DELLEKER, PLUMAS COUNTY, CALIF. 
We are member of Western Pine Association 











SULLIVAN LUMBER CO. 


PORTLAND, OREGON 
TIMBERS 
YARD STOCK e i yor y 


SPRUCE, HEMLOCK, CEDAR, PINE 
Reliable Shippers 30 Years 
WRITE US! AIR MAIL ONE DAY EACH WAY! 
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burgh Corning Corp. The new _ product, 
“Foamelas,” floats like cork and can be 
used as the buoyant element in the con- 
struction of pontoon bridge supports. Be- 
cause of its insulating qualities, it can be 
used for cold rooms in meat-packing plants, 
dairies, and ice-cream plants. It is ex- 
tremely light in weight, rigid, and has a 
cellular structure containing myriad tiny 
air-tight cells. Production of the new prod- 
uct already has started, and “Foamglas”’ is 
available in slabs 12 inches by 18 inches and 
in thicknesses of 2 inches, 3 inches, 4! 
inches, and 6 inches. For further information 
check number 71112 on the coupon. 


Blackout Blind 7116 

A new type of blackout blind, made of 
heavy crepe fibre, is not only completely 
light-proof but is said to remain so. There 
is nothing to crack or peel off and the mate- 
rial is chemically treated so that it will not 
support combustion. The blind raises and 
lowers easily. Side panels are available for 
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installation at the end of a series of win- 
dows, or at corners and posts to insure a 
complete light seal. The cost is 1/7 of that 
of opaque cloth. The manufacturer is 
Clopay. Full information may be had by 
checking number 7116 on the coupon. 


Paint Merchandiser 7119 

A new “Stylizer” displayer is being used 
by dealers handling paints manufactured by 
The Lowe Brothers Co. to place at the 
finger tips of customers all materials useful 
in color planning. The display stand ac- 
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commodates the following materials: the 
Lowe Brothers “Stylizer”, a book which 
shows how to build color schemes around 
existing furnishings; circulars on Lowe 
Brothers paints; color cards; “Color Keys” 
books; and decoration plan blanks. Further 
information about the display may be ob- 
tained by checking number 7119 on the 
coupon, 
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Creoseted 


FENCE POSTS 


Made from thoroughly sea- 
soned Southern Yellow Pine, 
pressure-treated full length 
with creosote. Durable, eco- 
nomical, fire-resisting. 


CREOSOTED LUMBER, TIM- 

BERS, POLES, CROSS ARMS, 

PILING, BLOCKS, R. R. TIES, 
CREOSOTE 


REPUBLIC 
publi, CREOSOTING CO. 


T engosoren 
[sseeicer3 INDIANAPOLIS, IND. 


17 PLANTS Jo Serve You 






LAL) 5 
























Those who know 

“Diamond Hard” 
Maple and Birch flooring 
prefer it above all others. 
We invite you to get ac- 
quainted with this quality 
flooring. 









DIAMOND 
HARD 





DEMAND THIS STICKER 
ON THE SASH YOU BUY 







12 ZE 
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Your Assurance 
of a Better Window 





The ARMSTRONG Company 


DETROIT DALLAS CHICAGO 
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Low Cost Grain Bin 71114 

\ newly developed grain storage bin in- 
troduced by the Insulite division of the Min- 
nesota and Ontario Paper Co. provides deal- 
ers with an item that is in strong demand, 
which can be constructed with a minimum 
of lumber and nails, in three days time. The 
hin is said to be weathertight and grain tight, 
and to meet grain loan requirements. It is 





readily converted into a poultry house, milk 
house or storage shed. It is a low cost item. 
Insulite has also prepared newspaper mats, 
counter displays, detailed plans of the bin, and 
other literature to help dealers promote its 
sale. Complete information may be had by 
checking number 71114 on the accompanying 
coupon. 


Transparent Plastic Window 71115 

\ new type of plastic and wire mesh 
window pane will withstand the explosion 
of a 150-pound bomb eight feet away. It 
is as clear and transparent as a screened 
window of glass, and can be installed in any 
multi-paned, steel or wood sash. The mate- 
rial was developed by the Plastics Division 
of the Monsanto Chemical Co. for use in 
potential air raid zones. The dangers of 
‘lying glass are eliminated where the new 
plastic window is used. Tests showed that 
while a quarter pound ball dropped 20 
inches will smash ordinary glass, it required 
a two pound ball dropped 42 inches to 
penetrate a pane of the reinforced plastic. 
The missle left a clean cut hole. Eight 
standard sized panels range in size from 
9'4 inches square to 1914 by 24% inches. 
The standard panels have a ™%-inch flange 
which can be fastened to wood sash with 
a stapler. Check number 71115 on the coupon 
for full information. 


Free Wood Fence Book 71116 
\ highly useful booklet recently pub- 
lished by the Southern Pine Assn. illustrates 
new industrial wood fences which may be 
used in the place of steel and with equal 
effectiveness. The book contains detailed 
designs of these types of fences. Four basic 
plans are included from which variations 
may be developed. Several systems for 
securely fastening fence boards to the rails 
are shown and information as to sizes and 
grades of lumber is included. A copy may 
be had without charge or obligation by 
checking number 71116 on the coupon. 





Training Substitutes 

Because selective service is stepping up 
labor turnover, many plants are breaking in 
an assistant to operate the dry kilns, plan- 
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ning against the day when the present kiln 
operator may be called into the armed forces. 

These plants recognize the necessity of 
proper kiln operation at all times to keep 
the supply of uniformly seasoned lumber 
moving smoothly. A recent survey has indi- 
cated that the number of good kiln operators 
available for substitute jobs is also prac- 
tically exhausted. 

It is suggested that other concerns follow 
suit by selecting a promising individual to 
work all or part-time under the present kiln 
operator, planning ahead so that good results 
may be had from kilns when, and if, the 
present operator leaves for armed service. 


_ For the 
Needs of 
the Army and 
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Timber Engineering (Co. 
of Michigan 


Teco Connector Distributor for 
Michigan.. .. Build with TECO 
TIMBER CONNECTORS. 


| 8316 Woodward Ave., Detriot, Mich. 
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FRED C. KNAPP, Portland, Or. 


BUYS AND SELLS 


WESTERN TIMBER LANDS 

















The ideal lumber for both interior and exterior uses, this North Carolina Pine is 
in steady demand for war building construction and other military uses. Wood 
of beauty and utility, strength and durability, it makes good for Uncle Sam’‘s 
fighting forces, just as it has made good for dealers and builders through the 


years. 





ELLINGTON-FAY LUMBER CO. 
Fayetteville, N. C. 


SPA Grade Marked Lumber 
Mfrs. Flooring, Ceiling, Casing, Moldings, Roofers 
and Framing Lumber. Kiln Dried and Air Dried. 


Lynchberg, Va. 





Mills ix Va. and N. C. 





| BURRUSS LAND & LUMBER CO. 


Kiln Dried, Grade Marked N. C. Pine. R. R. 
Material a specialty. Car Liming and Decking. 





The Manufacturers named above produce all building items in North Carolina Pine 





have been a favorite with lumbermen for three gen- 
erations. Because they turn timber into cash more rapidly and 
dependably; because they cut more accurately, are more handy to 
operate, and stand up better under years of heavy work. For infor- 


mation and service on Frick machinery, see 


your nearest Frick Dealer, or branch, today. 


RICK 


WAYNESBORO. PA 
4 
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GILLIES BROS. Ltd. 


BRAESIDE, ONTARIO, CANADA 


tise WHITE. PINE icc 


Genuine STROBUS) 
Air-Seasoned e Water-Cured 


For 100 years, 1842-1942. Capacity 30 million ft. annually 
Members N. W .L. D. Assn. 
DRY STOCK--ROUGH or DRESSED. Prompt Shipment 


























WHITE PINE ({2"~ 3. 


Al California White 
so and Sugar Pine 


Fir Wallboard a ee. Products 
William Schuette Company 


New Y 
Office--41 ‘Lest 42d St. PITTSBURGH, PA. 











A NEW PRODUCT 
FOR NEW PROFITS 


“SLIDEWELL” Bin Swing, a concealed 
hardware which makes kitchen bins 
respond to fingertip control. 


Special sample offer to dealers. 


Ritsche Specialty Mfg, Co., St. Cloud, Minn. 








Rob’t E. Hussey 


Lumber Company 


Mercer, Wisconsin 


Hemlock, Pine [Norway & White] 
Spruce 


Ash, Basswood, Birch and 
Maple, Popple 
P/N 


Ath our customers about us 
REA 
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CURLEY BEECHER 


A great many every day legal 
principles should be known by lum- 
bermen, and they may be explained 
without resorting to the jargon of 
the law. This series of articles 
will put in plain language the ac- 
tual decisions of American courts. 
—EDITOR. 


THE SECOND SALE 

The ever present problem of Curley 
Beecher (and every other lumber dealer) is 
to collect from delinquent customers, but 
occasionally he has to try to collect dam- 
ages when the customer refuses to accept 
what he has bought. 

So, if Beecher sells a french door to A, 
who wrongfully refuses to accept and pay 
for it, Beecher may resell it to B, and sue 
A for the resulting loss by way of damages. 

This is a simple statement of an ele- 
mentary rule, and it follows that if Beecher 
resells in a certain way or at a certain 
place, and sues for damages, then A, under 
certain circumstances, may show that 
Beecher could have obtained a better price 
by selling in a different manner, or at a 
different place, and rely upon this evidence 
to nullity or reduce the damages claimed. 

Suppose, now, that Beecher notifies A 
that he will sell in a certain way, and A, 
who is as well qualified to judge of the 
propriety of this method as Beecher, makes 
no objection, but then raises the point at the 
trial that a better price could have been 
obtained by a different selling method. 

Is he too late? 

On this point the American courts have 
ruled in Beecher’s favor. In a Massachu- 
setts case where A was notified and stated 
that he neither objected nor consented but 
“would take advantage of any available de- 
fense at the proper time,” the Massachusetts 
Supreme Court ruled that he was too late. 

“He cannot now complain that by selling 
the french door in Boston the seller failed 
to use reasonable judgment and care in the 
conduct of the sale,” the court said. 








for dealers. 


Pine Frames, 
White Pine. 





“For Repairs and Replacements 


as well as for new buildings, we recommend 
BRADLEY-MILLER FRAMES 


Dealers everywhere have learned by experience that Bradley- 
Miller Frames are satisfaction-givers; that they keep right on 
serving through the year; winning friends and building trade 
Carefully made genuine White Pine, they fit 
snugly—do not warp, swell or split. 


We also furnish Ponderosa 


same manufacture and grade as the Genuine 


BRADLEY, MILLER & COMPANY, 


Telephone 7812 


Bay City, it, 


C. W. Jones, 9906 Indian Lane, Silver Spring, Maryland. 


Eastern Representative 


July 11, 1942 


CLASSIFIED 
ADVERTISING 


DEPARTMENT 





How to Figure Costs for Advertising 
In Classified Department 


Ne SE saicanncsanseseeresainee 30 cents a line 
Two consecutive issues........... 55 cents a line 
Three consecutive issues......... 75 cents a line 
Four consecutive issues.......... 90 cents a line 
Thirteen consecutive issues.......... $2.70 a line 
Twenty-six consecutive issues....... $5.40 a line 


Seven words of ordinary length make 
one line. 

Count in the signature. 
counts as two lines. 

No display except the heading is 
permitted. 


Heading 





Extra white space figured at line 
rate. 

One inch space advertisement is 
equal to fourteen lines. 


Remittance to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Tues- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 

















TOO LATE TO CLASSIFY 


CARPENTERS APRONS 


Write for samples and prices. 
THE MINNESOTA SPECIALTY CoO., Inc. 
Minneapolis, Minn. 








Wanted—MISCELLANEOUS 


RAILS WANTED. ANY SIZE OR QUANTITY 


Particularly 20 lb., 25 lb., 30 Ib. and 40 Ib. Secure 
our price before selling. MIDWEST STEEL CORP., 
Charleston, W. Va. 








RAILS WANTED—ANY SIZE 


Regardless of location. Any quantity. 
Consult us before selling 
THE W. H. DYER CO., Fullerton Bide "St. Louis, Mo. 





Wanted—EMPLOYMENT 


BOPP PIPPI PIPPI ISON OOOO OOO OOOO OOo eee 


WOODWORKING FACTORY SUPERINTENDENT 


Special and stook millwork; capable detailer and 
os A-1 mechanic; a proven record of produc- 
tio 
Address “U. 29,” care American Lumberman. 





MILLWORK DETAILER & SUPERINTENDENT 


High — oes guaranteed. Can come at — 
JOHN G. KOPF, 215 S. Second St., Elkhart, Int 





CONSTRUCTION ESTIMATOR & SALESMAN 


Experienced Lumberman desires to connect Wi ith 
yard doing a contracting business as estimator 
& salesman. 

Address “X-80," care American Lumberman. 





WANTED 
Position as retail yard manager. 25 yrs. expe - 
ence in retail trade. Am not afraid of work. 
Can furnish best of references. HAROLD Me- 
CREARY, 415 S. 8th St., Monmouth, Il. 


MANAGER RETAIL LUMBER YARD 


Thoroughly experienced manager. Good eetiec- 
tor. Hustler. Available at once. Prefer Mich! 
gan or Indiana, but will go elsewhere. 

Address ‘‘X-93," care American Lumberman. 
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